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it's all about lobster

Immerse yoursell with an extensive selection of cold and
hot lobster dishes prepared to your liking,
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rmb238" per person including one imported lobster,
rmb288" including endless wine of the world station
and local beer.
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* Above price is subject to 15% service charge.
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Recent developments in China’s financial industry
In spite of opening its economy nearly 30 years ago, China’s financial system has
remained highly regulated and relatively underdeveloped. As China further integrates with
the rest of the world, its financial system will inevitably adapt to international standards.
Lately there has been notable progress of financial reform in China’s stock exchange,
currency market and insurance industry. See P13

China’s housing
problem

Demand for housing has been rising
quickly with the rapid swelling of
populations in China’s major cities — the
combined populations of Beijing and
Shanghai now exceed that of Canada.
Current studies indicate continued
expansion in urban development for
most major cities in China for the
foreseeable future, so demand will not
diminish any time soon. However, the
numbers alone are not the complete
reason for the accelerated rise in
housing prices. See P18

Horsing around

One of the most intriguing good-news stories of late was
surely the announcement by a Dubai-Chinese joint venture
that an equestrian city will be built in Tianjin to breed
thousands of thoroughbred horses and run them in local
races. It sounds utterly incredulous, and whoever wrote
the press release announcing the venture doesn’t seem
to know much about the stuttering local equestrian scene,
which remains immature compared to equestrianism in
Japan or the West, particularly since the cash-cow of
horse sports, racing, remains grounded here due to a ban
on gambling. See P40

Leading without authority

How often have you needed the support of others to succeed when you had absolutely no
formal authority? The “because | said so” option was not available. People are often not
even aware that they have or have not the power to act as an official leader. Remember: it
is influence, not authority, which keeps an organization running smoothly and prepares the
culture for further growth. See P52
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Dear Reader,

The economies of Asia, Europe and North America have relied
heavily on two years of government stimuli to weather the global
economic crisis. While the EU and US struggle to avert a crash,
China aims to ease its rise. We have reached a peak in uncertainty
over the Euro, US dollar and Yuan currency markets. Investors,
seeking control and stability, are increasingly turning toward
sustainable options to meet their long-term strategies.

This month Tianjin welcomes a thousand such CEOs and decision-
makers from institutions around the world to the summer session
of the World Economic Forum. The Annual Meeting of the
New Champions invites participants whose organizations have
experienced remarkably rapid growth over the past two years while
demonstrating responsible leadership in their industries. Their goal:
to drive the sustainability vital for global, national and business
competitiveness in the 21st century.

The current socioeconomic issues that most concern investors
in and residents of China involve clean and green economic
and technological development (see WEF Dialogues and Press
Review), currency revaluation (Economy), changes to foreign
direct investment policies (Economy, Legal Assistance), the
accelerating costs of land and property (Real Estate) and health
care challenges (Last Word).

We at Business Tianjin magazine support and promote the pursuits
of the regional business community. And as always, we welcome
your constructive input and inquiries. If you are interested in
contributing to a future issue of Business Tianjin, or just have
questions or comments on an article, please reach out to us at the
contacts on this page.

Sincerely,

Jamie Michael Kern

Chief Editor - Business Tianjin
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TIANJIN NEWS

Aerial, aerospace output in Tianjin
may top 100b CNY
S L1l i-r.l_.Fh"l .. Ly
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The aerial and aerospace industry scale
in Tianjin is expected to reach up to 21
billion CNY by the end of 2010 and the
city’s goal is to achieve 100 billion CNY
in annual output by 2015, according to
its municipal department. Data from the
Tianjin Economic and Information Tech-
nology Commission suggests that the
aerial and aerospace industry output in
Tianjin, one of China’s four municipali-
ties directly under control of the central
government, has witnessed rapid 180%
year-on-year growth.

- People's Daily Online, 3 August

Steel group gets 100b CNY credit

- .
Tianjin Bohai Iron & Steel Group Corp,
which has just finished its restructuring,
received a large credit of 100 billion
CNY (14.75b USD) from eight banks:
Tianjin City Commercial Bank, the
Tianjin branches of Bank of China, Chi-
na Construction Bank, China Merchants
Bank, Bank of Shanghai, Industrial
Bank, China CITIC Bank and Hua Xia
Bank. Tianjin Bohai Iron & Steel Group
Corp was established on 13 July, com-
prising Tianjin's four State-owned steel
enterprises.

- China Daily, 27 July

Zero population growth by 2018
Expo city Shanghai will realize zero
growth in population by 2015, the first re-
gion to reach that goal in China, followed
by Beijing and Tianjin in 2018, according
to the Report on Scientific Development
of China 2010 released by the Chinese
Academy of Science. China aims to real-
ize national zero growth in population by
2030, to realize zero growth in resources
and energy consumption by 2040, and
zero growth in ecological degradation by
2050, the report said.

- China Daily, 30 July

Stomatological Hospital becomes
SOS-designated hospital

Tianjin Stomatological Hospital signed
a collaboration agreement with Interna-
tional SOS Pte. Ltd., formally joining the
Global Emergency Relief Network and
becoming the only oral cavity medical
establishment designated by International
SOS in Tianjin. It can provide over 2000
foreigners that work and live in Tianjin
with oral and digestive tract health care.

Lean Manufacturing Symposium
Topics:

» Enterprize Lean Transformation

= Lean Manufaciuring and Operation Sysiem Management

= Supply Chain Management and Supplier Development

Lean Manufacturing Symposium ‘5;# 4R 2 ML i

Woeorkshop: Dig Out Gold from Your Operation
Instructor: Dr. Michael Balle

Qutline:

* Gold Mine Oveniaw
¢ Challenge, Gemba & Kaizen
* Jusi-in-time & Stop-at-first-defect

* People Development
Speakers:
Michael Balle Phil Waihl
Co-author of “Gold Mine” Wica President
i "Laan Manages” HKenmamatal

MNobu Morita, Pressdent of Merita Association; refited Honda exscutive
Ellen Sum, Seror Manager, Nove Nomdisk Phamaceuticals
Siman Sun, Supply Chain Manager, ABB Swilehgsas

Date: Seplember 15th, 08:30 - 17-:00

Far more information. ploase check websie:

Venue: Holiday Inn Tianjin Riverside Hotel (Phoenix Mall A, East Haihe Road) ! Fi#8:00 B G0 0T S kR 1HARE)

* Takt Time & Budgels

= People Development

* Laan culture & organizalion
= PDCA management

Date: Seplember 14th, 08:00 - 17:00
taktica

III.I-i'II

Sponsor: @ E Ea osiesw ALSTOM

Organizer: . maoe

[ Tel: 48621 8507 9076 [ Email
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International SOS is the world’s leading
international healthcare, medical assist-
ance, and security services company, hav-
ing 25 alarm centers all over the world.

- People's Daily Online, 27 July

Tianjin Airlines takes corporate
social responsibility

The closing ceremony of the 2010
Binhai New Area Tourism Festival and
the opening ceremony of “Journey of
Harmony” Binhai Summer Camp for
Xinjiang teachers and students were
held 2 August, jointly sponsored by the
Ministry of Railways, Communist Youth
League of Tianjin Committee, Govern-
ment of Binhai New Area, Tianjin Tour-

ism Administration, Tianjin Port Group
and Tianjin Airlines.
- 4 August

Shipping sector develops

. — e
China overtook South Korea to become
the world's top shipbuilding country
for the first time in H1 2010. Chinese
shipbuilders now need more tax-friendly
financial packages and support services
at their disposal. Tianjin, China's third
largest city, has been nominated for de-
velopment. Incentives may be offered to
foreign companies wishing to establish
the right kind of shipping service offices
here, which could include allocation of
land and tax breaks.

- Tax-News, 6 August

Tianjin to host 2010 China Tourism
Industries Festival

The China National Tourism Adminis-
tration and the Tianjin municipal gov-
ernment have announced that the 2010
China Tourism Industries Festival will
be held in Tianjin on 13-17 October.
She Qingwen, the director general of
the Tianjin Tourism Bureau, said that
this year's event will have five themed
sections and will serve as a platform for
global tourism industries to communi-
cate and exchange ideas. It is reported
that there are nearly 500 confirmed
enterprise participants and nearly 1,800
exhibition slots have been booked.

- China Hospitality, 10 August

T siness

Freelance w

. _English_ speaker with experience
in reporting and editing

* Basic knowledge of Ch
and culture are 5 plus

If ||l_'|I|:r:E sted, pleasze
editonm@by sinesstianjin.com
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VIP guests at the Sheraton’s Client
Appreciation Day

On 12 August, the annual client apprecia-
tion evening was held at Sheraton Tianjin
Hotel, filled with signatories representing
many top corporations in Tianjin. It pro-
vided an opportunity for networking and
getting to know high-level officials on a
personal level as well as their businesses
in Tianjin. Business Tianjin met officials
representing Toyota, P&G, Siemens,
Samsung, Freescale, Turck, Clariant, Loi,
China Overseas Property, China Daily,
Enorth.Com and the German Chamber of
Commerce, among others.

- 13 August

Michel Rolland visits Dynasty
Winery Group

A E

VLA AL 0 00 o 2 R R - e}
B i mita ot s

On 12 August, wine oenologist Michel
Rolland visited Dynasty Winery Group for
a tour of the Dynasty Wine Castle — the
largest single wine castle in the world. At
the opening ceremony of Les Grands Chais
de France (GCF) Hall, located inside the
castle, Dynasty Winery Group President
Bai Zhisheng passed the GCF hall key to
GCF President Joseph Ayrfare. To celebrate
the 30th anniversary of Dynasty Group,
a symposium titled, Dialogue: The Wine
Industry’s development between China and
France was held the same day at Dynasty’s
elaborate wine cellar.

- Business Tianjin, 12 August

Cardiovascular drug passes US
FDA clinical trials

Tianjin-based Tasly Pharmaceutical's
Compound Danshen Dripping Pill
passed the US FDA's Phase II clinical
trials in July, one step closer to get-
ting into the US and European drug
market. The pill aims to treat cardio-
vascular conditions. Clinical trials of
the drug, composed of herbal extracts,
was conducted in 15 test centers in the
US over the last three years and had
"generated positive results," said the
company’s president.

- Xinhua, 11 August

FINANCE

China allows IMF to publish full
report for the first time

For most countries, the International
Monetary Fund regularly publishes an
annual economic review, though Beijing
has historically prevented its release. But
China has given approval to the IMF to
publish the staff review — a so-called Ar-
ticle VI report for the first time ever. The
decision follows a softening in the IMF
board's characterization of China's cur-
rency policy. In June, the IMF's manag-
ing director referred to China's currency
as "substantially" undervalued, a charac-
terization that sparked heated opposition
from Beijing.

- The Wall Street Journal, 29 July

China becomes world's #2
economy

Japan lost its place to China as the world’s
#2 economy in Q2 as receding global
growth sapped momentum and stunted a
shaky recovery. Japan’s GDP grew at an
annualized rate of just 0.4%, far below
expectations of 2.3% growth in a Kyodo
news agency survey. The figures under-
score China’s emergence as an economic
power that is changing everything from
the global balance of military and finan-
cial power to how cars are designed. It is
already the biggest exporter, auto buyer
and steel producer. China is growing at
about 10% a year while Japan’s economy
is forecast to grow 3% this year.

- Penticton Herald, 16 August

CNY posts biggest weekly decline
in 20 months

China’s yuan had its biggest weekly
decline in 20 months on speculation the
central bank is tempering gains to pro-
tect exports amid signs that economic
growth is slowing. On 16 August, the
People’s Bank of China set the daily
reference rate for currency trading at
6.8035 per dollar, 0.27% lower than
the previous day’s close. The Dollar
Index, which tracks the yuan against
the nation’s six major trading partners,
rallied that week as investors sought
the perceived safety of the greenback
after data around the world signaled
economic recovery is faltering.

- Bloomberg, 16 August

Hanwha to buy 50% of Solarfun
=3

South Korea's Hanwha Chemical will
acquire a 49.99% stake in Chinese pho-
tovoltaic cell maker Solarfun Power
Holdings Co for 434 billion KRW (370m
USD) to expand into a new business. In
a joint statement, Hanwha and Solarfun
said Hanwha would pay 10.72 USD per
American Depositary Share, or a 4.6%
premium to 2 August’s closing price.
Hanwha said the deal was also aimed at
securing production capacity in the fast-
growing Chinese market. Solarfun is
the world's fourth-largest solar module
producer with 900 megawatts annual

SEP 2010 | Business Tianjin 07
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capacity and counts Energie Baden-
Wuerttemberg, Germany's third-largest
utility, among its clients.

- Reuters, 4 August

China seeks to widen gold market
Beijing’s central bank has moved to liber-
alise its gold market further, increasing the
number of banks allowed to trade bullion
internationally and announcing measures
that will encourage development of gold-
linked investment products. The move
comes as the country’s investors pour
record amounts of money into gold, in a
trend that is becoming a significant factor
on global prices. China is the world’s larg-
est gold producer and the second-largest
consumer, after India, but its domestic
market remains constrained by limited in-
vestment products.

- Financial Times, 4 August

UnionPay opens cross-border
services in HK

China UnionPay Co. Ltd. (CUP) on 6
August began services that would al-
low Hong Kong residents to pay bills in
Hong Kong for expenses incurred in the
mainland city of Shenzhen using their
CUP credit cards. Hong Kong residents
would be able to pay for expenses such
as electricity, gas, cable TV, internet
connections and cell phone services that
were provided in Shenzhen by using CUP
credit cards.

- Xinhua, 9 August

Trade surplus climbs to 28.7b USD
An unexpected surge in Chinese ex-
ports and weakening of imports pointed
to the prospect of renewed frictions
with the United States and other coun-
tries over China’s international eco-
nomic policies. China’s surplus climbed
to 28.7 billion USD in July, the highest
since January of last year and much
more than the consensus expectation of
economists for a surplus of roughly 19
billion USD. The country had posted a
trade surplus of 20 billion USD in June.
Exports leaped 38.1% from an already
strong showing in the same month
last year, the General Administration
of Customs said, while imports rose a
more modest 22.7%.

- The New York Times, 10 August

Inflation spikes in July

China’s consumer price index rose 3.3%
year-over-year in July, the National Bureau
of Statistics said. That's up from 2.9% in
June but slightly below expectations of a
3.4% increase. Most of the increase was
due to a sharp increase in food prices,
which ballooned by 6.8% on heavy flood-
ing. Non-food prices rose by 1.6%.

- thestreet.com, 11 August

LAW & POLICY

Government won't relax property
measures

China won’t relax property measures un-
til it has effectively controlled home pric-
es, the China Securities Journal reported,
citing Wang Juelin, deputy director of the
policy research center at the Ministry of
Housing and Urban-Rural Development.
Most cities have been slow in issuing
policies to rein in local property markets,
and China also needs to increase the sup-
ply of homes, Wang was cited as saying.
- Bloomberg, 2 August

China may ease insurance market
for foreign firms

The China Insurance Regulatory Com-
mission may allow foreign firms to offer
mandatory liability automobile insur-
ance, said three people who declined to
be identified because the decision isn’t
final. Foreign insurers, which can now
only offer some optional car insurance
products, are losing out to local firms as
drivers tend to choose the same company
for both non-compulsory and mandatory
coverage.

- Bloomberg, 5 August

Banks told to account for loans

Chinese banks have been ordered to
account for around 2.30 trillion CNY
(340b USD) in off-balance sheet loans

Need

Business Tianjin
Magazine?

Send an email 1o
distributioni@businesstianjin com
or call at +86 22 2576 0956

L g lts & { tigcheg’ T %
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— a move that could put some lend-
ers under serious stress and require
another large round of capital-raising.
The China Banking Regulatory Com-
mission, China’s banking regulator,
has told lenders they must put all loans
sold or transferred to lightly regulated
Chinese trust companies back on their
books and stop using “informal secu-
ritisation” to evade regulatory require-
ments. “We’ve learnt the lesson of the
financial crisis and we realise we need
to strengthen oversight over this phe-
nomenon,” said a senior regulator.

- Financial Times, 11 August

LOGISTICS

China to double high-speed rail
by 2012

China will spend 800 billion CNY (120b
USD) as part of an ambitious plan to dou-
ble its high-speed rail network by 2012,
the Ministry of Railways said. The sum
will be invested to lay more than 6,000km
of new high-speed tracks across the coun-
try, pushing the total length of high-speed
railways to 13,000km by 2012, said Yu
Bangli, chief economist with the Ministry
of Railways. China is now home to more
high-speed rail lines — 6,920km of track
for trains running at 200-350kph — than
any other country.

- China Daily, 30 July

Airbus to expand production of
A320 family

Airbus will increase its monthly manu-
facturing capacity of the A320 family of
commercial aircraft, from 34 to 40 by
early 2012. "Increased demand for the
aircraft and a healthy backlog has led
us to decide to further ramp up our pro-
duction rate to 40 aircraft per month by
2012," said Tom Williams, executive vice
president for programmes, via a press re-
lease. "The low operating costs and high
reliability of the A320 family made it the
market's best seller," he added.

- Bernama, 2 August

Australia's Goodman plans logis-
tics parks in western China

Australia's largest listed industrial prop-
erty company, Goodman Group, is plan-
ning to invest up to 300 million USD to

set up logistics parks in western China,
where Beijing is currently making a big
push. The conglomerate is considering
cities such as Chongqing, Chengdu, Xi'an
and Wuhan, which it said are commercial
and logistics hubs with good transport
networks. Goodman hopes to have its
foot in two or three locations in western
China by the end of 2010, and that it
is also seeking to build logistics parks
in Guangdong province. The National
Development and Reform Commission
announced plans in July to launch 23 in-
frastructure projects worth 100.7 billion
USD in western China this year.

- China Economic Review, 3 August

TELECOM & TRANSPORTATION

China Unicom to sell IPhones with
wi-Fi

Although iPhones have been officially
sold in China since last year, the devices
have come without Wi-Fi support in or-
der to comply with Chinese laws. But a
spokesman with the iPhone carrier China
Unicom said the company will start of-
fering the 8GB iPhone 3GS with Wi-
Fi support. The Chinese media reported
that the handset would be released on 9
August and would cost 4999 CNY (736
USD) under a 24-month contract plan
that includes the product.

- PCWorld, 6 August

Over 100,000 buy train tickets on-
line

One month after an online train-ticket
sales network started in Jingong Super-
market, one of the biggest supermarket
chains in Tianjin, over 100,000 pas-
sengers have purchased their tickets
there. Officials from Tianjin Railway
Station said that they intend to change
the process of “station-ticket-train” and
to guarantee the authenticity of tickets
sold in the Jingong Supermarket. Later,
the number of points-of-sale will increase
from 50 to 100.

- China Daily, 11 August

China Mobile and Xinhua to build
search engine

China Mobile and State-owned Xinhua
News Agency have signed an agreement
to establish a new Internet search engine

company. China's search market is al-
ready dominated by Chinese company
Baidu, which controls a 70% share ac-
cording to Analysys International. Google
ranks second with 24.2% of the market.

- Bloomberg, 13 August

GENERAL

Urban air quality in China deterio-
rates during H1

Air quality in China deteriorated in the
first half, the first such decline since
2005, due in part to a recovery in eco-
nomic growth, according to statistics
from the Ministry of Environmental
Protection. In H1 2010, 91% of days in
113 Chinese cities had air quality at the
Grade II national standard or better —
0.3 percentage points lower than in H1
2009. The amount of inhalable particles
was 0.091mg/m3 in the cities, rising by
0.002mg/m3 a year earlier.

- Bloomberg, 27 July

November green industry expo
China will hold an international green
industry expo on 24-27 November in
Beijing, which will serve as a new plat-
form of cooperation between domestic
and overseas companies in developing a
green economy. Vice Minister of Com-
merce Jiang Yaoping said that the expo
would help guide Chinese enterprises
towards clean energy, energy-savings,
emission reductions, low carbon tech-
nology, a circular economy and other
priority areas of the green economy.

- Xinhua, 12 August

To subscribe to our daily Biz Brief
E-newsletter, please email
bizbriefs@businesstianjin.com
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September Chinese
Economy Report

Currency revaluation and its
implications

CNY appreciated by almost 1% against
USD in the two months after China
re-pegged its currency to a “basket
of currencies” in June. This was the
biggest rise since China allowed CNY
to appreciate by 18.5% for three years
from July 2005 to July 2008.

Since the global financial crisis broke
out in 2008, China has faced growing
criticism from trade deficit countries
- most vocally the US - to appreciate
its currency. China’s quick recovery
of trade surplus helped Beijing to
postpone the recent revaluation.

10 SEP 2010 | Business Tianjin

The Chinese government re-valued
its currency three times since 1990,
mainly as a political tool to promote
export growth. According to the
World Bank’s World Development
Index, CNY is valued at 20-30%
below its appropriate level. For the
next five years, China’s trade surplus
will persist, according to Samsung
Economy Research Institute (SERI).
Because 50% of the Chinese economy
is based in the processing industry,
if export falls the subsequent import
level will also fall to accommodate
reduced external demand. Despite
Beijing’s effort to transform its
economy into a more consumption-
driven market, in the next five

By Daniel Kenneth

years, it is difficult to expect China
to completely discard its export-
based model. Furthermore, the
Chinese government, since 2009, has
regionally increased the minimum
wage by 20-30%. Wage increases have
spurred inflation, adding pressure to
devalue CNY.

In the next five years, many economic
analysts expect that CNY will
appreciate about 20%. Chinese export
growth will remain stagnant as long
as the growth of developed countries
remains sluggish. In the first half of
2010, exports increased by 35% year-
on-year due to a record low export
rate in 2009; after H2 2010, the export



growth rate will definitely fall. By
2015, SERI expects an exchange rate
of 5.5-5.8 CNY to 1 USD.

Pros and cons for trade
partners

CNY appreciation will reduce
global imbalance and promote
consumption-driven economic
growth in China, which is a positive
outcome for both China and the rest
of the world. However, there will
clearly be winners and losers of this
policy shift.

Appreciation is good for countries like
the US that hope to bring down their
trade deficit with China. The US trade
deficit with China was 226.9 billion
USD in 2009 and 268.0 billion USD
in 2008, according to the US Census
Bureau. While nations running trade
deficits expect CNY appreciation to
boost their economy, one counter-
argument suggests consumers will
just purchase from low-cost countries
in Southeast Asia, spreading out a

large trade deficit with one country to
many smaller countries.

Appreciation is bad for countries that
heavily export to China. If China
decreases exports, it will subsequently
reduce imports. Therefore, countries
such as Japan and South Korea, for
whom China is now their biggest
trading partner, will see a huge
decline in their export-to-China
figures. Countries that invested
heavily in China to build low-cost
export centres will also suffer from
currency appreciation.

Companies and trade partners
should prepare for CNY
appreciation now

Currency appreciation will
especially hurt those companies
focused on exporting producer
goods and capital goods in China.
Producer goods are partly finished
goods and used in production
of final goods. Capital goods
include factories, machinery, tools,

ECONOMY

equipment and various buildings
which are used to produce other
products for consumption; they
are not produced for immediate
consumption but instead used to
produce other goods and services.

Trade partners should not expect
that the increase in Chinese domestic
consumption will be sufficient to
replace the potential decline in
imports should exports start to
decline. China’s overall imports have
only increased a few times when
China strategically decided to import
much more raw commodities with its
stronger CNY.

SERI provides the following
suggestions for those countries and
companies with tremendous CNY
risk exposure:

1. Establish a Free Trade Agreement
with China; this will help their
companies to better withstand
future CNY appreciation.
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2. Countries should support
their manufacturing industry
operating in China by helping its
service sector (i.e. banking and
distribution industry) to expand
into China; it will improve the
infrastructural competitiveness for
existing manufacturers and allow
their service sector to capture the
high-growth service market in
China.

3. For companies that have already
gained market competitiveness
in China’s domestic market, they
should quickly expand their
distribution networks to the rest of
the nation and develop a variety of
distribution channels.

4.Companies whose main
competitiveness is on cost should
move to the interior of China or
consider neighbouring countries
with lower cost bases.

Euro stabilization and influence
in Chinese market

China’s July exports to Europe, its
biggest trading partner, increased
36.4% to 28.7 billion USD despite
the European debt crisis; the trade
surplus with the European Union
grew 56.3% to 13.6 billion USD.
According to Chinese Customs, July
exports in total rose 38.1% over a
year ago to 145.5 billion USD while
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imports gained 22.7% to 116.8 billion
USD. Export growth eased from
June's 43.9% while import growth
declined from June's 34.1% expansion
due to the government’s effort to slow
down the economy.

The euro declined from a three-
month high against the US dollar
for the first two weeks in August on
resurfacing concerns over euro-zone
government debt and fears of global
growth boosting demand for the US
currency.

While European leaders scrambled
to ensure their currency survives the
debt crisis in Q2 2010, the euro-zone
economy grew at its fastest quarterly
pace in four years, boosted by much
stronger-than-expected German
growth. The 1% quarter-on-quarter
growth for the three months to the
end of June is equivalent to more
than 4% a year - nearly three times
the average rate recorded since the
euro was created in 1999, according
to Financial Times.

The divergence in the euro-zone was
further highlighted on 13 August
as Q2 GDP figures for the region
showed robust growth of 2.2% in
Germany but a 1.5% contraction
in Greece, which remains firmly in

recession, and only modest growth
of 0.2% in Spain and 0.4% in Italy.
Ian Stannard of BNP Paribas said this
divergence in performance would
have severe negative consequences
for the euro-zone, with weak growth
in the peripheral nations hampering
efforts to address fiscal imbalances.

“Indirectly, the ensuing depreciation
of the euro linked to the crisis
also helped make Germany’s large
manufacturing sector competitive
internationally — a key factor behind
its rapid growth,” reported Financial
Times. The future direction of Euro
will be dependent largely on the
impact of fiscal tightening measures
that took place in Q2 throughout
the euro-zone, though with different
timings and magnitudes.

Bank IPOs struggle to recoup
their loans

Agricultural Bank of China and
Everbright Bank’s recent IPOs
symbolize the decade-long reform
process during which China’s biggest
lenders have been cleaned up,
injected with fresh capital and floated
on stock exchanges. “Mainland banks
may struggle to recoup about 23%
of the CNY 7.7 trillion they have
loaned to finance local government
infrastructure projects,” reported



Bloomberg on 26 July. The China Banking Regulatory
Commission has told banks to write off non-performing
project loans by the end of this year, and warned that
borrowing by local government financing vehicles may
threaten the banking industry.

“A combination of rapid credit growth, socialized credit
risk, severely repressed interest rates, and serious lack of
transparency led to large-scale capital misallocation and
rising debts,” said Michael Pettis, Finance Professor at the
Guanghua School of Management, Peking University.

CNY is valued at 20-30% below

its appropriate level.
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Three-month CNY trends
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Interest rate is not the easiest tool to control
inflation

While numerous news reports have indicated that Beijing
will raise interest rates to fend off inflation growth, Pettis
indicates there is no easy choice to control inflation despite
mounting political pressures, because:

a) If Beijing raises the interest rate quickly, debt and
bankruptcy will rise and growth will crumble. Although
the eventual rebalancing of economy may happen most
quickly, the political risk is too high, especially in this
uncertain global economic environment.

b) If Beijing does not raise interest rates, China can keep
growth high for a while longer, but the amount of
reserves and misallocated capital will continue to grow,
making the eventual cost of raising interest rates even
higher.

c) If Beijing slowly raises interest rates, China will suffer
many more years of worsening imbalances until rates
are finally high enough to begin reversing them. The
one condition is that China should maintain a very
high global trade surplus until imbalances are finally
reversed.

Japan after 1985 also experienced an asset misallocation
problem. Tokyo responded to external pressure to
appreciate the Yen by reducing interest rates and making
credit lines available for companies to minimize impact
of the stronger currency, Pettis points out. As it is very
difficult to choose between rising bankruptcies or rising
misallocation of capital, the interest rate decision will
likely be executed very carefully, with “a great deal of
sympathy and cooperation from abroad”. B
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Recent Developments in
China’s Financial Industry

Regulatory reform, new financial instruments and future prospects

nearly 30 years ago, China’s

financial system has remained
highly regulated and relatively
underdeveloped. As China further
integrates with the rest of the world,
its financial system will inevitably
adapt to international standards.
Lately there has been notable progress
of financial reform in China’s stock
exchange, currency market and
insurance industry.

In spite of opening its economy

Stock exchanges introduce
hedging tools

Shanghai and Shenzhen stock
markets, upon their establishment
in 1990 and 1991 respectively, have
rapidly transformed themselves
into two of the world’s biggest
exchanges — an endeavour that took
many countries well over a century.
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The Shanghai Stock Exchange is
the world's third largest by market
capitalization at 3.07 trillion USD
as of May 2010, according to China
Economic Times. This is despite still
not being entirely open to foreign
investors due to tight capital account
controls exercised by mainland
authorities. The limitations have been
a distinct trait that differentiates these
domestic stock exchanges from their
completely open counterpart: the
Hong Kong Stock Exchange.

The opening of stock markets assisted
China to develop a more sustainable
economy by providing another means
for ordinary Chinese citizens to invest
their savings, by accelerating state-
owned enterprise reform, and by
promoting small- and medium-sized
state-owned enterprises to adopt the
shareholding system. Investors have

By Daniel Kenneth

long anticipated the launch of short
selling and index futures in financial
reform because such tools can be used
to hedge their risk from market decline.

Since the beginning of 2010, A-share
index and the broader Shanghai
Composite Index have both
dropped 22% following the central
government’s effort to slow down
the economy by increasing down
payment requirements on home sales
and ordering banks to set aside more
deposits.

Four months after introducing
margin trading and short sales to
the Shanghai stock exchange, Beijing
will significantly expand this trial
project to spur struggling equities.
“The object is simple: liquidity,”
reported China Economic Review
on 3 August. In addition to the stock



market plunge, the economic outlook
for H2 2010 remains uncertain. The
government hopes to boost investor
sentiment by widening exposure to
three new financial products.

o Trading on margin: investors
purchase stocks with borrowed
money, magnifying potential gains
upon sale if the shares rise, and
deepening losses in the event of a fall.

o Short selling: investors borrow a
security from a broker in order to
sell it, hoping it can be bought back
at a lower price and later returned
to the broker, with the investor
pocketing the price difference.

o Index futures: investors can bet
on the direction of major share
indexes, making it possible to
profit when the market falls.

Source: Wall Street Journal

Chinese regulators recently lowered
the net capital requirement (from
730m USD to 440m USD) for
securities firms to join the program,
and are considering plans to set up
intermediary agencies to facilitate
money and securities lending. At the
beginning, participation for this pilot
program was limited to 6 brokerages,
including CITIC Securities and
Guotai Junan Securities, and applied
to only 90 top-ranked companies
listed on both domestic stock

exchanges. China Economic Daily
projects the daily value of margin
trading and short selling on this
limited pilot program only accounts
for about 1% of the combined
turnover of both stock exchanges.

In early June, the China Securities
Regulatory Commission permitted 5
additional brokerages and expected
to admit 15 brokerages in August
after completing a trial trading
period. Expansion of the program
allows investors to borrow money
or securities through third-party
large financial institutions such as
insurance firms and pension funds.
Beijing hopes that it will attract
greater liquidity into the depressed
stock market.

China records the
highest personal

savings rate:
27% in 2008.

Currency approaches global
standard

Mainland China and Hong Kong
decided to expand CNY banking
services in Hong Kong in hopes
of encouraging banks in the Asian
financial centre to offer a wider range
of financial products in the national

'

currency. While it maintains its own
currency, Hong Kong introduced
CNY banking services in 2003. This
new deal between the People’s Bank
of China and Hong Kong Monetary
Authority extends the services from
retail to corporate clients, reported
Bloomberg on 21 July. The new
guidelines allow companies to transfer
funds between different accounts
for any purpose - not just trade
settlement - as well as let individual
clients to transfer funds from their
accounts without restrictions.

The loosened rules are expected
to spawn new CNY-denominated
financial products such as funds,
timed deposits (CDs), bonds and
insurance policies, stated Hong
Kong’s Ming Pao Daily News on 20
July. “[They will help] Hong Kong's
renminbi business platform leap
to new heights,” said Hong Kong
Monetary Authority Chief Executive
Norman Chan at the signing
ceremony on 19 July.

On 20 July, HSBC launched CNY-
denominated structured deposits
whose interest payments are linked to
the CNY's exchange rate with foreign
currencies. The British bank said in
a statement that the new products
were "well-received" by both retail
and corporate customers. The chief
executive of the Hong Kong branch
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of Singaporean bank DBS Group
Holdings said the new rules may lead
to further increases in interest rates
for CNY deposits as competition
between local banks increases.

Also, to promote the use of the
CNY internationally, the Chinese
government in June expanded a trial
program to allow settlement of trade
transactions in CNY to include the
rest of the world, compared to the
initial batch of ASEAN (Association
of Southeast Asian Nations), Hong
Kong and Macau.

China needs to grow its long-
term savings and personal
insurance industry

The Chinese insurance industry
rapidly expanded over the past
decade, with annual life-insurance
premiums growing from 10 billion
USD in 1999 to 46 billion USD in
2006. In 2008, however, total life
insurance premiums accounted for
only 2.6% of national GDP - lower

than in more developed markets such
as Taiwan (12.9%) and Hong Kong
(10.6%), as well as China’s developing
neighbour India (4%), according to
McKinsey.

Since the financial crisis, China has
been focused on “sustainable socio-
economic development.” McKinsey
explains that Chinese consumers are
under-protected against accident,
disease, disability and death. The
protection levels currently provided
by the public and private sectors
are insufficient to address Chinese
consumers’ concerns. Consequently,
China records the highest personal
savings rate at 27% in 2008; bank
deposit yields are low but this is the
most accessible way for Chinese
to protect themselves against
accident, illness, unemployment and
retirement.

China’s life insurance industry has
been overly focused on pursuing
premium growth through a Bank
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Insurance Model, which allows
for a small sales force while selling
products through bank staff.
McKinsey forecasts that there will
likely be change in the industry as
Beijing promotes pilot programs to
boost life insurance in rural areas
by creating conditions that make it
economically viable for insurers to
develop this emerging market.

On the investment side, there is
currently a shortage of longer-
duration fixed-income instruments
for insurance companies to hedge
their risks. Further development
of these markets is expected as
sustainable growth of the industry is
critical to China’s overall economic
success.

“Long term savings and protection
products [are a] key lever for the
government to stimulate consumption
and drive domestic demand,” said
Peter Walker, a director at McKinsey’s
New York office. E




China recorded more than 26,000 geo-
logical disasters in the first 7 months of
this year, nearly 10 times the number
in the same period last year, Minister of
Land and Resources Xu Shaoshi said on
20 August.

China Petroleum and Chemical Corpora-
tion, China's leading oil refiner, said its
ethylene JV project with Saudi Basic
Industries Corporation has entered into
full operation with total annual produc-
tion capacity of 1 million metric tons.

A total of 103 tons of milk powder from
four dairy brands in Hebei, Shanxi and
Tianjin provinces were found to be laced
with the industrial chemical melamine,
which can give a misleadingly high level
of protein in tests.

The national flag of China flew at half
mast in Beijing to mourn the victims of
the mudslide in Zhouqu, Gansu Province.
Chinese leaders paused for 3 minutes to
pay tribute to those lost.

Tianjin plans to build 3,000 permanent
berths by the end of 2011, as part of its
efforts to meet the demand of the city's
fast-developing yachting industry.

574-year-old Confucius Temple has been
re-opened in Tianjin after three years
of restoration, according to the local
cultural relics authorities.

China will invest 5 trillion CNY (738b
USD) into renewable energy projects over
the next decade under a development
plan of the industry, said China Securities
Journal, citing the State Information
Center.

440,000

440,000 people are being relocated
through the end of 2014 in China to
make way for the South-North Water
Diversion Project, which will divert water
from China's largest river, the Yangtze.

NUMBERS

From 25 August to 15 September, 100,000
uniformed census takers will go door-to-
door in Beijing to register households in
preparation for the once-a-decade census
of China, which begins in November.

The green “Zero Race” around the world
in emission-free vehicles started on 16
August in Geneva, Switzerland. The
race will last 80 days and cover 30,000
kilometers through 150 cities in 16
countries, including Shanghai.

LZERO RACE WORLD ROUTE
S " -

=T

29.14%

Tsingtao Brewery Co., China's second-
largest brewer by volume, has registered
that its profit for the first half of the year
climbed 29.74% year-on-year as sales of
its high-end beers surged. In these first
six months sales have increased 9.3%.

China National Petroleum Corporation

received approval to construct two billion
cubic meters of gas storage facilities in
the Tianjin Dagang oilfield.
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n a hot day in early spring,
Xi Zhiqiang left his
workplace and headed back

to his rental flat in Beijing after
resigning from his foreign employer.
At the age of 25 he was leaving what
had originally been a lucky find, the
chance to work as an interpreter for
an international company. Zhigiang
had done well in school, passed all of
his English exams with good grades
and, with his job at a European firm,
was earning a salary and benefits
that would have been the envy of
many of his peers in Northern China.
Zhiqiang was now planning to return
to his hometown far to the north, in
a much less developed part of China,
where the bright lights and exciting
distractions of the big city were not
to be found. His job had provided
him the opportunity to travel to
Europe, take two weeks of vacation
each year, and receive both Chinese
and Western holidays off. Why was
he leaving?

For love or for money

One year earlier, Zhiqiang had met
the love of his life at a gathering of
old friends. She, too, had a good job
in Beijing. Their combined incomes
were several times the average for a
family in China. They seemed to be
the model of a successful, up-and-
coming Chinese couple. There was
only one problem: the price of a new
home in the city.

Zhiqiang joked he could save enough
to afford one square meter of a
new home if he and his wife just
quit eating for several months. The
going price of this common housing
measure in Beijing usually starts at
about 10,000 CNY (1,475 USD),
though recent estimates placed
some parts of the city, including
the eastern suburbs, at prices 50%
higher. A small, two-bedroom flat
of about 100 square meters or less
would cost at least 1 million CNY,
and perhaps much more depending

on location and mortgage interest.
A comparable purchase in the US
would be a couple with a combined
average yearly income of about
$60,000 buying an $800,000
home. So, packing their worldly
possessions, Zhigiang and his future
bride were heading north, to a small
city where housing prices would
be significantly less than Beijing’s.
Unfortunately, salaries there will
also be far lower, as would be the
quality of life, in the less developed
reaches of China.

A dual-income,
middle-class Beijing
family shopping
for an apartment is

comparable to an
American couple who
earns 60,000 USD a
year trying to buy an
800,000-dollar home.

This story is repeated many times
daily in the rapidly modernizing
urban areas of China, such as Beijing,
Shanghai, Tianjin, and Guangzhou.
Even in so-called second- and third-
tier cities, new home prices have
been rising very rapidly, placing
them well out of reach for most
Chinese, especially the new urban
arrivals from the countryside who
must make do with lower-paying,
unskilled construction work. How
is it that home prices in China have
risen so high?

Demand for housing has been rising
quickly with the rapid swelling of
populations in China’s major cities.
Urban environments are attracting
huge numbers of Chinese people —
the combined populations of Beijing
and Shanghai now exceed that of
Canada. Current studies indicate
continued expansion in urban

REAL ESTATE

development for most major cities in
China for the foreseeable future, so
demand will not diminish any time
soon. However, the numbers alone
are not the complete reason for the
accelerated rise in housing prices.

Quick flipping

As late as 2007, it was not
uncommon to see huge, recently
finished housing complexes of
several hundred or even thousands
of new apartment-homes standing
half or mostly vacant for several
months to a year after completion.
Housing presented an investment
opportunity, and one of relatively
low risk, to any person or group
who had the money and opportunity
to purchase finished homes.
With limited opportunities for
investment, middle-aged couples
also found a second home purchase
an attractive option. Those with
the available cash were able to buy
any number of recently completed
apartment-style homes.

After the purchase, property buyers
simply waited several months, a
year, or whatever time frame was
necessary to allow prices to rise
to the desired profit level, then
resold the property. The already
steep demand for housing was
thereby exacerbated, with would-be
homebuyers waiting for purchasing
opportunities, and housing prices
rising all the while. In June of
this year, it was still thought that
apartment vacancy rates were
between 30 to 40% in many areas.

China’s rich have reaped a bonanza
from this practice, something
that has not escaped the attention
and concern of the Beijing
government. A report on China’s
new billionaires —which jumped in
number from 15 in 2006 to 106 in
2007 — was compiled by Shanghai-
based independent analyst Rupert
Hoogeperf, who noted that six of
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the top ten income earners had
made their money through their
investment in real estate. “China's
richest have reaped windfalls
from a sharp hike in property
prices,” Hoogerperf said. Beijing-
based investment banker Andrew
Zhang added, “The list shows up
bubbles in the economy. The rich
have accumulated their wealth
with little technology, branding or
international networks.”

Market regulation

This ungainly situation has been
further aggravated by growing
recognition that some local
authorities and developers have
often engaged in lucrative but
illicit practices that extract large
profits at the expense of prospective
homebuyers and owners. The
housing market is not completely
market driven: demand drives up
the price but government controls
supply. All land in China remains
government-owned; developers only
get leases. But while ownership is

20 SEP 2010 | Business Tianjin

The housing market
is not completely
market driven: demand

drives up the price but
government controls

supply.

clearly in the hands of the state,
which level of government is
authorized to grant leases can be
unclear. Consequently, leases may
be negotiated at the local level
without much oversight by higher-
level agencies. This ambiguity
has allowed local authorities to
negotiate leases with developers,
transferring the land at inflated
valuations, and subsequently
increasing home prices. Sometimes
local governments haven’t just sold
land leases to a developer; they’ve
also invested directly in the same
development business. This creates
additional incentives to increase

land valuations, forming a bubble in
the local asset structure.

Authorities in Beijing have taken
stern measures this year to eliminate
this sort of practice, restricting
pre-sales by developers, curbing
loans for third-home purchases,
raising minimum mortgage rates
and tightening down-payment
requirements for second-home
purchases. There have also been
proposals for tax increases for
ownership of a second home.
Subsequently, there has been a large-
scale drop in home construction, and
first-tier cities have reported up to a
70% drop in home sales in May of
this year.

A third factor in property cost
increases was the wide-spread
domestic credit expansion of
2009. Intended to be part of a
national stimulus policy, credit
availability was expanded across
China at the direction of policy
makers. Financial instruments
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such as public bonds, often used
to pay for development in the
West, were not part of the stimulus
picture; instead banks simply
made loans much more available.
The easy availability of credit,
which included lowered deposit-
to-lending ratios at many banks,
stimulated development, but the
ready flow of cash also drove up
speculation. This credit expansion
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was used during the global financial
crisis to compensate for a previous
policy attempt in 2007 to restrain
rising housing costs, when Beijing
tightened monetary policy. That
effort moderately reduced housing
prices but caused the stock market
to crash in October of 2007, a
lesson that still affects any thoughts
in Beijing about credit restriction.

While there has been
conjecture in many media
outlets about the ultimate
consequences of China’s
property bubble, it seems
unlikely that there will
be any catastrophic
economic effects such
as seen, for example, in
the US. Urban growth
and housing demand
will sustain the market
for some time, and
Beijing’s huge cash
reserves will probably
cover investment losses.
It is more likely that the

T,

continued rise in prices will have
undesirable social effects, given that
housing is increasingly out of reach
for so many Chinese people. This
is a situation that Beijing eagerly
wants to correct.

There will also be tremendous
pressure from those interests
that have significant gains from
the property boom to continue
unrestrained growth. By some
estimates, housing already
accounts for more than 15% of
China’s economic development,
and continued economic growth
is also a priority of the Beijing
administration. Barring a complete
restructuring of the housing finance
system, which seems highly unlikely
in the near future, it appears likely
Beijing will be driving the car with
one foot on the brake and one on the
gas pedal. [F]
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WELLINGTON COLLEGE
INTERNATIONAL
TIANJIN
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= Opening in August 201 | for students aged 3 to |3. Admissions will commence in September 2010.

* Partner of Wellington College in the UK, a highly prestigious school with 150 years of history and a
modern and innovative approach to education.

* Committed to excellence in teaching, academic achievement and development of the all-round aptitudes
of every student.

* Brand new state-of-the-art campus with a distinctive style and outstanding facilities, centrally located
in Tianjin.
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ellington College International Tianjin will admit students at all year groups from ages 3 to 13 in

\'V August 201 |. Early registration is recommended and will commence in September 2010. For more

information on the College and the admissions procedure, please visit the school website at
www.wellingtoncollegeintl.cn. Any further enquiries please email to info@wellingtoncollegeintl.cn.




A Proud Tradition. Educating for the Future.

Woelcome to Wellington College International Tianjin, the partner school of the prestgious Wellington College in the UK!

s the Founding Headmaster of Wellington College International Tianjin, | am delighted to inform you that | have now taken
up my post twelve months before the College will open its doors for the first intake of students, aged 3 to 13, on 22nd
August 201 1. My abjective for the College is to become the leading international schaal in China and, in achieving this aim,
| recognise that, while a student’s academic performance is always central, the building of responsibility, respect for others and
self-esteem, so vital for success at adulthood, comes equally from participation in the many other areas of school life. Our wonderful
state-of-the-art campus, in the heart of Tianjin, provides the very best in facilities, while our teaching staff, who will be fully-qualified,
highly motivated and drawn from all parts of the English-speaking world, will ensure our students realise their full potential, whatever
the subject or activity.

Why Tianjin? In recent years China has become one of the leading centres of international education, with many fine schools
primarily in Beijing, Shanghai and Hong Kong. An historic port in its own right and rapidly developing as China's northern financial
centre, Tinjin is in our opinion the ideal location for a school destined to become the very best in China. Just as we are proud of
Tianjin, so we know the city will become proud of Wellington Cellege, as the school itself becomes a magnet for future investment
and employment in ‘our’ city.

Why are we partnered with Wellington College in the UK? The |50-year-old College has always had an excel-
lent name in British education but, under the inspirational leadership of Dr Anthony Selden, it has acquired an
enviable reputation for innovation and experimentation, producing a stimulating and exciting educational
environment for everybody in the school. At the heart of the school ethos is the idea of child-centred learn-
ing, or as Dr Seldon describes it: “To flourish in the knowledge economy of the 21st century, children need
to have the confidence, strategies and skills to lead their own learning and not be solely reliant on weachers
to impart knowledge.” This will be our approach to all forms of learning at Wellington College in Tianjin,

Drvsd Coak, Headmaster

Wellington College International Tianjin’s opening in August 201 | is a very exciting educational opportu-
nity far the College in the UK, the city of Tianjin and all our future students and parents. Together we can
and will create the best international schoaol in China with a worldwide reputation for excellence. Now
that | am resident in Tianjin, | look forward to meeting all prospective parents, showing them around the
emerging school campus and discussing with them this most exciting of educational opportunities for
their child(ren). For more information on Wellington College International Tianjin and the admissions
procedure, please visit the school website at www.owellingtoncollegeintl.on, For registrations and any
further enquiries please email infol@wellingtoncollegeintl.cn. My door is always open and | can guarantee
you the warmest of welcomes atWellington in Tianjin,

Best wishes,

) AP i

David Coolk




Conergy is Hamburg-based. We
are one of the early starters in the
solar industry since we started
around 11-12 years ago when it
was still an infant industry. Today
its a company of 1500 employees
operating in 16 countries on 4
different continents.

We've produced some of the largest
solar projects in the world. We
were the first company to build
a 4-megawatt (MW) facility, on
the rooftop of Michelin in the
early 2000s, which was quite
unbelievable at that time. Up
to now we have sold more than
1.5GW of renewable energy
systems and more than IGW of
photovoltaics (PV) alone. We .
IPOed the company in 2005. It’s a
history that is very much coupled

‘ with the development of the PV
industry itself.
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ecologlcal responsibility

Dialogue with Dieter Ammer, Chief Executive Officer, Conergy AG .




As Cofounder, Chairman of the
Management Board and CEO of
Conergy AG, what are your key roles
and leadership responsibilities?

We, two of us, established the com-
pany in 1998 and in 2000 I was
appointed chairman of the super-
visory board. In November 2007,
because of our enormous, stressful
growth, we had to reshape our strat-
egy. I was delegated from the super-
visory board to management. As
CEO, I’'m responsible for strategy,
communications, legal and HR.

The period from 2008 to 2009 was dif-
ficult because of the economic crisis,
even for the renewable energy indus-
try. We had a cumulative growth rate
of roughly 85%. As you can imagine,
a growth rate of 85% is difficult to
track and to manage. We had too
many activities in too many renew-
able energy technologies in too many
parts of the world. We had to refocus
the company - and at the same time
the economy turned down.

We refocused on PV. We took out
our wind, hydro and solar-thermal
activities, refocusing on what we
do best and what we know best, on
which was and is the original DNA
structure of our company: PV.

How have those roles — and your business
strategy — changed with advancing
technology and investor demands?

The PV industry is immature, still
focused on what R&D brings next.

What I’ve seen through these last
11 to 12 years are rapidly changing
cycles of supply driven or demand
driven situations. So the power
shifted frequently between the cus-
tomers and the suppliers, and it still
does. These rapid cycles challenge
the company’s flexibility and strat-
egy. We are not in one of those in-
dustries where you write a strategy
booklet in the year 2000 and you
follow it for the next 10 to 20 years.

This industry is also government-
subsidy based. If subsidy systems
change, our industry changes. A very
good example of that is Spain, where
the industry boomed, and when a
low cap was introduced, the Spanish
market collapsed within months.

What makes Conergy a leading
supplier in the field of photovoltaics?
First of all, it is our quality: our
premium products made in Ger-
many respond to the customers’
increasing quality awareness. Our
customers understand that they get
a highly efficient product that will
last for at least 20 years.

The second reason why we are a
leading solar company is our posi-
tion as a system supplier. We offer
the integration of three elements:
the module with the inverter with
the mounting system. It’s not only
a question of the efficiency of the
individual cell or module, it’s also
question of how much of the energy
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produced by a module can be trans-
ferred into the grid by the inverter.

Today in the PV industry, people
buy the various elements from dif-
ferent suppliers and expect them to
cooperate and function perfectly.
It would be comparable to buying
tires from A, gearbox from B, mo-
tor from C and body from D and
expect a totally integrated car. An
automobile’s efficiency comes from
integration. At the moment, we are
the only solar company that offers
well-matched components for an
entirely integrated solar system.

What are the advantages of investing
in solar projects compared with
biofuel and wind energy projects?
Solar power is produced and deliv-
ered where it is needed. You don’t
need a huge cable or grid for solar
panels. Bio and wind projects, how-
ever, are normally put where the re-
sources are available - where you get
corn or wood or wind. Strong winds
are normally not where people live.
This means that you have to trans-
port the power to where it is needed.
Solar power is a more decentralized
energy production that does not
have mechanical wear and tear. Pan-
els work at least 20 years or even 25
to 30 years depending on quality.

The renewable energy game is not
one of which is the best, but of
which one is best suited at this spe-
cific place.




What barriers does the solar power
industry still face, and how does Conergy
plan to surmount them?

We have to cope with the fact that
we live in a government-subsidized
environment. We have to get to grid
parity (producing solar power at or
below the price of fossil or nuclear
power at the place of household
consumption) as soon as possible.
So we have to lower our costs as an
industry in order to be independent
of subsidy systems.

The industry has roughly reduced
its costs between 15 and 20% per
year on average over the past 10
years. Conergy does this by inte-
grating the 3 elements of the sys-
tem, by running our factories as
efficiently as we can, and also by
sourcing parts of our products from
lower-cost countries.

One of the challenges that we as
an industry still face is the huge
lobby of the traditional fossil
power industry.

Which regions of the world will
Conergy target for future development?
We consider the Asia-Pacific region
to be one of the future markets.
Countries there have started attrac-
tive subsidy systems. Asia and also
the US will outgrow Europe, and
in Europe the other countries will
outgrow Germany. Until recently,
Germany was roughly 60% of our
market. That will go down within
the next 1 to 3 years.

According to Solarbuzz, Asia cur-

rently has a 7GW pipeline, and 20%
of the world’s newly installed capac-
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| cannot imagine that
China can overcome

its power challenges
just by adding coal
power stations.

ity in 2010. That means that supply
comes out of Asia.

India is also supposed to be one of
the large developing markets. Its
“National Solar Mission” is expect-
ed to provide multiple gigawatts
for the Indian market. So India is
attractive. We've already been based
there for the last couple of years.

China’s pollution is the worst it
has been in 5 years. Is China doing
everything possible to develop
cleanly?

To manage climate change and
environmental disasters, and at
the same time provide the country
with good economic growth and a
good increase in private and pub-
lic wealth is a huge challenge. This
challenge can only be matched if the
economic growth is coupled with
clean energy. I cannot imagine that
China can overcome its power chal-
lenges just by adding coal power
stations one by one, because the
long term environmental impact
will be a disaster.

There will be a permanent competi-
tion between the cost-efficient fossil
power stations and clean power, but
clean power is imperative for the
ecological development of China as
awhole.
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2MW rooftop solar park, KAUST University, Saudi Arabia

Right now we have no sales activities
in China because competition has
been extremely fierce. We are used to
competition in general and can cope
with it but in China it’s very much
the element of “buy local”; it’s not
easy to compete if there is no level
playing ground.

What does Conergy have to
offer this summer session of the
World Economic Forum? And
what does it hope to gain from
participating?

I will certainly take the clean energy
message to the World Economic
Forum. I will bring an open mind,
an interest to compare and to un-
derstand, and maybe find and meet
people thinking alike. Because this
is a matter that we have to solve
globally. It is not a national issue.
Clean energy has been very high up
on the agenda of individuals and
nations for quite a while. After what
has happened in the Gulf of Mexico
it has moved up again on the prior-
ity list.

Any other comments you would like
to share with our readers?

I think China is the leading na-
tion that can prove that economic
development can be matched with
ecological responsibility. It has the
ability to do that by using its plan-
ning system - it is probably better-
prepared to drive resources into
the right direction. I think China
can be a role model for the world
and especially for the develop-
ing world: If China makes it in a
proper way, there is no reason that
others can’t. @



I'm a professor here at
, the Swiss Federal
istitute of Science and
‘Technology in Zurich,
' Switzerland. I'm in the
] echanical engineering
artment, which is
portant for this Forum,
related to automotive
systems, in particular in
creating fuel economy
and reducing pollutant
emission. We work a

lot on hybrid-powered
trains, combustion
engines, fuel efficient
approaches, and how to,
make mobility possible. ‘

Transportation is one

of the fastest growing
sectors in energy
consumption worldwide,
and particularly in China.
It’s one of the toughest
sectors in which to come
up with good solutions.

Dr Lino Guzzella
Professor of Mechanical Engineering
ETH Zurich

Creating fulel €€enomy
and reducing pellutant
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‘What are your key roles and leadership
responsibilities at ETH Zurich?

First of all I am an educator - this
I think is my most important role.
I interact with young people and
try to convince them that energy
efficient and environmental issues
are important. It’s not that obvious.
Sometimes they’re just interested in
Formula 1 racing. You have to make
clear to them that while it’s fun, it’s
not important. The important thing
is to make fuel-efficient, very clean
and also very environmentally be-
nign systems. I give them the tools to
achieve this objective - mathemati-
cal, physical foundations. Then we
carry out projects. Students are
building eco-cars, fuel-efficient cars,
to get used to this field of research
and development.

Second, we do our own research,
come up with new ideas or optimize
existing ideas. This is done most
of the time in partnership with in-
dustry, so we have very good ties to
many automotive OEMs and tier-one
suppliers.

The third role in this area is as a
general public informer. ’'m asked
to give interviews in business maga-
zines, or to appear in TV shows or
give public talks. I take that role
seriously because not only is it im-
portant that we have an improved
science and technology based, but
that we bring this knowledge to the
people. When a large number of peo-
ple know what the issues are, they
accordingly deal with them.

How have your activities minimized
fuel consumption and pollutant
emissions?

Modern gasoline cars emit almost
no pollutants anymore. Compare
a 2010 gasoline car with a 1980
model, and we have reduced the
toxic pollutant emission by more
than a factor of 100 - we emit less
than 1% of the emission that we
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emitted in “the old
days”. Particularly here 65
in Europe this has led
to a dramatic improve-
ment of air quality in
downtown areas. That’s
not the case all over the
world yet, but I'm sure
that it will be in a cou-
ple of years, provided
that the new technolo-
gy (three-way catalytic
converters, controlled
injection systems) is re-

&0

5.3

%0

4.5

fuel consumption (liters / 100km)

electric vs. pneumatic hybridization of passenger cars

wirlilche with
Cormnartenal EaRpiing enging

eleriric nytaridieation
5% ke el
COPTTE D,
119000 ancroaied o

prarit i Byl it bon
Il v P
EOfUTEpn,

1500 CHF increaued proe

¢

4.0 a
ally put into place. v
Our institute, together 33 |
with Robert Bosch o b

GmbH, the largest i
tier-one supplier in the
automotive industry,
has develop control
algorithms - the feedback software
- that drives these fuel injection
systems such that the catalytic con-
verter can work as is should. This is
a contribution of which we are very
proud, making engines cleaner.

Making engines more fuel-efficient,
the main contribution was the
proven concept of downsizing and
supercharging. The larger an engine
is, the more fuel it consumes. So
they key is to make them smaller;
get rid of 6-cylinder engines and
use 3-cylinder engines. The problem
is these lack the power and people
still insist on power. We can recover
the power by using turbocharg-
ing, which is much more complex
to control, so it needs much better
software to run.

Fifteen to 17 years ago we, to-
gether with a Swiss company, put
together the first car that really
embodied these basic ideas of
downsizing and supercharging,
and dramatically increased fuel
economy - 40% less fuel consump-
tion at that time, with really cheap
means to achieve that.
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What makes ETH Zurich a leading
global science and technology uni-
versity?

We have proposed an air-assisted
combustion engine. We call it the
air-hybrid. For a typical electric-
hybrid car today, you’re looking
at at least 10,000 USD more on
price compared to the standard
power train. Batteries, electronics,
powered motors are all expensive.
There’s also a durability issue asso-
ciated with that.

We propose the concept where we
replace the battery with an air tank.
Instead of having extra electric mo-
tors or generators, we utilize only
the downsized, supercharged com-
bustion engine. With this combina-
tion we achieve almost the same
fuel savings that an electric hybrid
can achieve, but at a much reduced
cost - only 300 to 500 USD more.

This technology is very well suited
for developing countries like China.
This is the reason I am coming to
China this fall. I will give presen-
tations in Shanghai, Beijing and
Tianjin, and talk to people from the



Chinese automotive industry to see
if there is an option to bring these
ideas into reality for Chinese auto-
motive companies.

For the Forum I will present work
on intelligent building and smart
grids. We are working on an alpine
cabin that is almost self-sufficient
(solar photovoltaic panels and wa-
ter generated from molten snow)
in the middle of the Alps. That
needs very sophisticated electronic
control systems.

Your teams’ PAC-CAR II was certified
as the world’s most fuel-efficient
vehicle. What were the repercussions
of these achievements?

Our hydrogen fuel cell car. We worked
on that for some time, but believe
that fuel cells are a little bit too early
at the moment. The problem of fuel
cells is they need hydrogen. As long
as you make hydrogen out of electric-
ity, it’s better to utilize that electricity
directly in an electric hybrid power
train. It doesn’t make sense to make
this detour over hydrogen.

The whole thing about efficient mo-
bility is “how can you convert one en-
ergy form, let’s say solar, into another
one, say electric?” Whenever you
convert, you inevitably lose. You can-
not make more energy than you put
in to a system. The trick is to avoid as
much as possible these losses.

The problem is that this is not a real
car. It’s an experimental vehicle op-

timized to beat the world record in
fuel economy. Nothing more. Like
Formula 1, the fastest, you cannot
use them in everyday life.

It was for educating students, for
making the ideas known, but not
for immediate application, unfor-
tunately. We hoped for some time
that we’d be able to bring the ideas
of fuel cell technology into real life.
We built other vehicles much closer
to real cars at that time, but we hit
the barrier.

That’s why we decided to focus on
more realistic approaches. And the
most realistic approaches we see
today are clean diesel engines, fuel-
efficient hybrid electric vehicles,
and - which we believe for specific
markets is the best - air-assisted
hybrid vehicles.

If China can’t solve this

problem, the planet will
not be able to.

What are the biggest barriers to
creating zero-emission cars?

Cost. It’s a sad fact of life that any
new technology is more expensive
in the beginning because of the
scale of economy. Whenever you
add a device - like a battery or an
extra turbocharger - it incurs ad-
ditional costs, and the automotive
sector is very cost-sensitive. As long
as fuel prices are comparably low,

A The Monta Rosa Hut can host up to 125 guests with minimal environmental impact

people are very reluctant to spend
say 5000 USD more when they pur-
chase to save up to 10000 USD over
the lifetime of the car in reduced
fuel consumption. That changed
recently of course, when the [crude
oil] barrel was over 100 USD people
became aware of that issue. But the
memory of the people is very short.

How committed is China in this
sort of environmental research?

Of course you have problems of
rapid development, as we have had
here. ’'m very much impressed with
the intentions and commitments of
your leaders and industry to work
hard towards an improved environ-
mental situation in China. I'd be
very glad to be part of this quest. It’s
clear that if China can’t solve this
problem, the planet will not be able
to solve this problem.

What are ETH Zurich’s expectations
from participation in this summer
session of the World Economic
Forum?

I offer an open mind, interest, con-
tacts to what is going on in Swit-
zerland and middle-Europe. I am
looking for people, seeing the real
needs, the real opportunities, how
much is myth and how much is
reality. I would be happy if I come
back and have a better understand-
ing of what’s really important and
what’s less important and more of a
smokescreen. I want to see through
the smokescreen. g
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HCL is an Indian-headquartered,
global IT service provider. Revenue-
wise HCL is ranked #4 in that
particular category. The top 4
(called the Indian Big 4) have similar
aspirations to be the next IBM. They
have a core of offshore outsourcing,
low-cost alternatives. There are

still service offering gaps that need
to be filled before they reach this
aspiration.

One of the major gaps is how to
effectively use a consulting-led
approach to drive the IT service. HCL,
to address that particular issue, took
on avery aggressive acquisition
path. At the end of 2008, HCL
acquired a London-based consulting
firm named Axon. This has given HCL
asignificant advantage. It also has
helped us in taking steps toward our
longer-term goal of being a credible
alternative to the IBM-like companies
all over the world.

borders
Richard Gu ; i

President, HCL Technologies Greater China Region
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What makes HCL a leading global
IT services provider?

For any players to claim themselves
as a leading IT service provider they
need to fulfill a couple of aspects.
One is from the service offerings, a
second is portfolio perspective.

We have the business consulting/en-
terprise application that contributes
around 30% of our company’s reve-
nue. We build custom development
software for different companies’
Application Development Manage-
ment (ADM) services. In addition
we have an infrastructure service
that takes into account a company’s
core technology and monitoring
systems. A fourth line of service,
called engineering research, is
where a company will outsource its
R&D to us.

We still have a majority of the deliv-
ery and staff in India, but we have
also branched out. This is one of
the reasons that have brought us to
China, Poland, Brazil, Mexico and
Malaysia.

It is said that providers of IT services
can no longer afford to focus on tech-
nology and internal organization;
they now have to consider the quality
of the services they provide and focus
on the relationship with customers.
How does HCL manage that?

The customer relationship is always
an important aspect to our overall
business strategy. If you look at our
services, you can see that everything
we touch includes this. The key is to
make sure that our services are cen-
tered on this approach and can be
recognized in the process. The other
thing is in order for us to stay as a
leading service provider, we con-
duct a regular customer satisfaction
survey and apply the results that
come from the feedback.

As a Regional Chief Operations
Officer, what are your leadership
responsibilities?

HCL-Axon is our business consult-
ing/enterprise applications service.

I have the regional operation re-
sponsibility over this. That includes
team capability development, oper-
ational measurement, collaboration
with global delivery, organization,
staffing and project responsibility.

There is a greater
China strategy, but

below that there is a
sub-regional strategy.

What are HCLs projects in the Asia-
Pacific Region?

In the Greater China region we are
currently supporting a very large
Systems Applications and Products
(SAP) insurance solution. We are
providing integration consulting
for this client. Additionally, we are
maintaining a relationship with an
aviation client for the past three
years: a joint venture in Shanghai
that is looking for alternative solu-
tions to manage their business op-
erations and aviation requirements.

We are also working with the finan-
cial service area in Australia. We
support six of the top banks of the
nation with a variety of IT services.
We have furthermore secured a
very large public sector engagement
in New Zealand to modernize the
country’s IT systems.

What's more, the Singapore Stock
Exchange has selected HCL to im-
prove and manage its IT infrastruc-
ture. It will be a combination of lo-
cal on-site personnel as well as our
global staff.

Since establishing here in 2007,
what has HCL learned about Chi-
na’s market? How has it adjusted to
the market?

For the potential size that this mar-
ket offers it does put a demand on
any MNC. We must truly do our
research and take lessons away from
others that may or may not be very
successful.
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There are some key areas where we
try to implement our strategy. We
have a very large portfolio, but we
don’t like to take the view that we
should just push our portfolio into
the market. We want to make sure
we have thorough research that
will tell us what is relevant and if
we should put localization efforts
into relevant projects.

The second is project localization.
As a service provider our core assets
are people. It is important for us
to be able to build a China-focused
team with backup from our global
team. The sequence should not be
that we come in with a global view
and force it into the market.

The third thing is to take a separate
regional view. For example, the
southern China market of Hong
Kong, Macau and the Shenzhen
area is unique, and from our experi-
ence this is the market where we can
leverage our global domain more
effectively.

We are also making good progress
in the east region. We want to take
more time to also address the north-
ern market, which is the more SOE-
driven district, by Beijing. Taiwan
is also an area of high developing
activity. We need to take the time to
build up our readiness to address
the different markets. We try to take
a sub-regional view.

What does HCL have to offer this
summer session of the World Eco-
nomic Forum? And what does it
hope to gain from participating?

At Davos we are not only partici-
pants, but involved in the confer-
ence with the delivery of speeches.
We view Davos as an integral part
of our global marketing strategy
from the perspectives of brand-
ing and awareness. Particularly
in China, we want to take advan-
tage of the opportunity to further
bring awareness of who we are and
what we do to the local market. 8
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infrastructures in the g
China and Korea region and
to represent the needs and
aspirations of this customer
segment with regard to SWIFT's
strategy in Asia.
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How has your business strategy
changed with advancing financial
markets and investor demands over
the past few years?

In 2007 we reorganised SWIFT glo-
bally to be a more customer-centric
organisation and we regionalised
our relationship activities to ensure
that our decision-making was close
to our customers. This reflects the
evolution of our business strategy
to move from predominantly the
messaging space to working with
customers end-to-end in financial
transaction management. Since
then, our fundamental business
strategy has not changed and we
have been focusing all our efforts in
the region to become the financial
market infrastructure that supports
Asia’s economic growth, develop-
ment and stability.

What are SWIFT’s key activities in
China?

In China, our vision translates into
important opportunities in the do-
mestic environment as well as the
cross-border space.

Half of what we do today globally
is already domestic; for example,
much of our activity in the securi-
ties market and in real-time set-
tlement systems takes place within
domestic markets. In countries such
as China, where we are well-estab-
lished as providing a gateway to the
rest of the financial world, we are
focusing in this domestic space and
particularly looking at how we can
work more closely with local play-
ers and offer products and perhaps
even governance and ownership
that meet local market needs.

SWIFT has recently collaborated
with the central bank of China to
integrate financial markets. Could
you comment on this activity,
and its significance for financial
institutions in China?

You are referring to the well-pub-
licised news of our recent coopera-
tion with the central bank to in-
troduce and promote the adoption

In China, securities

market traffic is
growing by 100%.

of ISO 20022 financial messaging
standards. Li Dongrong, Assistant
Governor, People’s Bank of China,
was clear about the importance of
this activity for financial institu-
tions in China when he spoke at our
Standards Forum in Beijing last
May: “The adoption of ISO 20022 is
a strategic move for the entire Chi-
nese financial community to achieve
interoperability across systems, ef-
ficiency, information sharing and to
allow better collaboration and com-
petition with international financial
institutions worldwide.”

We share his view that the imple-
mentation of financial standards is
a key element to the healthy devel-
opment of the domestic financial
industry in the long term, and we
will continue to support our cus-
tomers and the PBOC as it adopts
ISO 20022 in its core systems, in-
cluding CNAPS II, ACS and bond
systems, which we agree are setting
an example for the rest of the finan-
cial industry.

Despite rapidly emerging Asian
markets, SWIFT traffic in the re-
gion is just a fraction of that in the
Americas or in Europe. What ac-
counts for the relatively low usage
of SWIFT services here?

A major reason is that in Europe,
where SWIFT began in 1973,
there was a strong pressure from
the start for the financial markets
to standardise in the context of

DIALOGUE

building the European community
- the issue of market standardisa-
tion and harmonisation is a more
recent issue. The Chinese finan-
cial industry is now particularly
interested in the issue of standard-
isation, and they look to SWIFT
as their on-the-ground experts
for making sure both domestic
market practice and international
interoperability are defined and
integrated within the Chinese fi-
nancial services industry.

This is changing, however, and for
the last few years we’ve really been
noticing a shift from west to east,
as in other economic sectors. For
example, SWIFT message traffic in
Asia-Pacific has risen by 14.9% year-
on-year at mid-August of 2010. This
is markedly higher than growth
elsewhere in the world; Europe, the
Middle East and Africa traffic in-
creased 6.0% and the Americas 7.9%
during the same period compared
to 2009. This year in fact has been
the first time we’ve seen Asia grow
faster than other regions. In China,
average daily traffic is up 24% as of
end July, and securities market traf-
fic is growing by 100% . Clearly, as
these markets develop, their need
to interoperate efficiently with the
rest of the world and within their
own financial systems becomes only
more important.

What does SWIFT have to offer
this summer session of the World
Economic Forum? And what does it
hope to gain from participating?
The strength of SWIFT is not only in
our people, platform, products and
services, but we act as a community,
creating benefit through shared serv-
ices and shared ideas. I’'m looking
forward to talking with colleagues
here from both the public and pri-
vate sector about how communities
can lead change, and in particular
about how the financial infrastruc-
ture of Asia can be strengthened by
better cooperation of the various
national and sectoral communities
present across the region. [#
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The PRI is an initiative originally
convened by former UN Secretary-
General Kofi Annan, who argued
that investor goals of prosperity and
growing markets go hand in hand
with core United Nations goals of
peace, security and sustainable use
of resources.

In early 2005, Annan invited a group
of the world’s largest institutional
investors to develop the six Principles
for Responsible Investment.
Individuals representing 20 pension
funds from 12 countries participated,
supported by a 70-person group of
experts, government officials, civil
society and academia.

The Principles were launched in
April 2006 at the New York Stock
Exchange. In just over four years
the PRI network has grown to 800
signatories, from over 40 countries,
who manage a total of around 20
trillion USD of assets. .

To put that in context, around 20

trillion USD is thought to be 10% of
global capital markets.

Emyironmental, social and
corporate governance

Dialogue with James Gifford
Executive Director
United Nations Principles for Responsible Investment




What is necessary for a company to
be a prospective investment partner
for UNPRI?

Our signatories commit to six aspi-
rational principles:

1. Incorporate environmental, so-
cial and governance (ESG) issues
into their investment analysis and
decision-making processes;

2. Engage in dialogue with companies
and other entities to improve corpo-
rate performance on ESG issues;

3. Seek ESG information from com-
panies and other entities in which
they invest;

4. Promote responsible investment
across the investment industry;

5. Collaborate with fellow signato-
ries; and

6. Report on activities and progress to-
wards implementing these Principles.

The Principles are based on the view
that ESG issues can affect the per-
formance of investment portfolios.
Therefore, giving appropriate con-
sideration to these issues helps inves-
tors to fulfil their fiduciary duty and
can help protect the value of their
investments over the long term.

Has climate change affected how and
where to invest?

Climate change matters to main-
stream investors. There is also
growing evidence that investors are
responding to the risks posed by
climate change and environmen-
tal damage. PRI signatories, for
example, have been involved in 22
environmental engagements with
companies over the last 12 months.

Growth of Signatories and
Assets Undor Managemant
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How has the investment market
changed after the economic crisis
of 2008/2009?

We have found that the crisis has ac-
tually noticeably increased investor
interest in responsible investment
in general and the PRI in particular.
In the past year alone over 200 new
signatories managing over 4 trillion
USD have signed up to the Initiative.
The crisis has shown the need for a
more sustainable form of investment
where the full range of risks - in-
cluding those that have the potential
to bring down the system - are in-
corporated into investment analysis
and ownership practices. This crisis
can be seen as a failure of analysis
of risk (Principle 1), a failure of ac-
tive ownership to ensure that risk is
managed (Principle 2) and a failure
on the part of investee entities to be
sufficiently transparent (Principle 3).

What are the organizations greatest
achievements?

The PRI initiative is slowly but surely
catalysing real improvements in in-
vestor consideration of ESG issues
within investment decision-making
and ownership practices. This is
evidenced mainly through improve-
ments in self-reported responsible in-
vestment activity among signatories.

The Principles focus the policies and
processes around integration, en-
gagement and transparency applied
across the 20 trillion USD of assets
that have signed up. In these areas we
have seen strong progress in the four
years since the PRI was launched.

A large number of signatories
have appointed dedicated ESG
or sustainability managers
within their investment teams,
and global organisations
such as HSBC Investments
have rolled out training pro-
grammes for all their invest-
ment professionals.
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The economic crisis
noticeably increased
investor interest

in responsible
investment, and the
PRI in particular.

Around 90% of asset owner signa-
tories to the PRI now take part in
some form of active ownership ac-
tivities, which include engaging in
dialogue with companies, voting at
company meetings and, where dia-
logue is unsuccessful, filing share-
holder resolutions. While the bulk
of these activities remain focused on
‘traditional’ corporate governance
issues, increasingly, environmental
and social issues are moving up the
agenda.

One recent example came about
through the PRI’s online Clearing-
house, and saw a coalition of 20 sig-
natories engage with many global
companies to help end the use of
forced child labour in Uzbekistan’s
cotton sector - the world’s third
biggest cotton supplier. Over 70 of
the world’s largest apparel brands
and retailers have joined the effort,
including C&A, Gap and Levi’s.

What challenges does UNPRI face?
The biggest challenge continues to
be facilitating learning between all
investors to ensure ESG analysis
and engagement with companies
become a routine part of invest-
ment decision-making and owner-
ship practices.

The Principles are ambitious, but
with support we hope investors will
take up these challenges. The result
should be better-managed compa-
nies with long-term and sustain-
able operations, leading ultimately
to better investment returns. [3

SEP 2010 | Business Tianjin 35



& @ ] & '*‘ e & &

Your Active Partner !

Business Consulting
Events Organization
Human Resource
Logistics Solutions
International Business Center

==3 OXI n Ves Mognalic Plara, Buldding Ad, 6th Floor, Binshul West Rood. Mankal District. 300381 TIAMIIN. PR CHINA
www boxinves.com Tel : +86 22 2391 7700 Fox ; +B84 22 2371 0655 E-moil : cao@boximies. com




Francisco Soler
Caballero

Yunjie Si

by Francisco Soler
Caballero and
Yunjie Si,
Garrigues Shanghai

LEGAL ASSISTANCE

Recent Developments
on Foreign Investment
Policies in China )

s introduced in this column last

month, on 6 April 6 2010, the State

Council of the People’s Republic of
China promulgated Several Opinions on Fur-
ther Improving the Utilization of Foreign In-
vestment (the Opinions), launching a reform
of the current foreign investment regulatory
system. To implement the Opinions, the
National Development and Reform Commis-
sion (NDRC) also issued the Circular on Del-
egation of Verification Power for the Foreign
Invested Projects on 4 May 2010, the Ministry
of Commerce (MOCQC) issued the Circular on
Delegation of Approval Power for the Foreign
Investments on 10 June 2010, and the State
Administration for Industry and Commerce
(SAIC) issued the Several Opinions on Fully
Playing the Functions on Administration of In-
dustry and Commerce and Further Improving
the Work of Serving the Foreign Invested En-
terprise on 7 May 2010 (collectively referred
to as Implementing Rules).

In the last issue, two main features of the above
Opinions - optimizing the industrial struc-
ture of foreign investment and encouraging
“going to Midwest China” - were introduced.
In continuation, this article will present addi-
tional important aspects of the above Opinions
regarding the new development on foreign
investment policies.

Facilitating Foreign Investment
Delegation of approval powers

According to the Opinions as well as Imple-
menting Rules of NDRC and MOC, local
governments are granted with more powers
in the verification and approval of foreign-
invested projects. Generally speaking, the line
between central approval and local approval
has been brought up from 100 million USD

to 300 million USD for permitted and en-
couraged projects, while the line remains 50
million USD for restricted projects. In addi-
tion, MOC also delegates its approval power
for foreign investments in many industries
that involve macro-controlling or special in-
dustrial policies to the local government.

The following chart illustrates the approval
power regime for foreign investment follow-
ing the Opinions and the MOC Implement-
ing Rules:

m Above the line* | Below the line*

New establishment
and change of ordi-
nary encouraged,
permitted and

restricted project ftere

local MOC
Capital increase

Encouraged project
that does not
require national
overall balance

local MOC

Investment

company
local MOC +

hirere filing with MOC

Venture capital
investment
company

local MOC (except expressly
stipulated by laws and regulations
to be approved by MOC)

Service industry

Financial industry
MoC MoC

Telecom industry

* the line refers to, in terms of total investment amount, 300m USD
for permitted and encouraged projects and 50m USD for restricted
projects; one exception is that the line for an investment company is in

terms of registered capital.
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It is worthwhile to pay special atten-
tion to the reform in the approval
of foreign investment in service
industries. Actually, since 2008 the
MOC has been gradually delegating
its approval power to local MOCs
in some specific service industry
projects with a total investment be-
low the line (projects that were pre-
viously stipulated to be approved by
MOC according to relevant specific
industry regulations). Those services
mainly included financing leas-
ing services, distribution of books,
newspapers, audiovisual products,
auctions and medical institutions
(Specific Service Industries).

According to the Opinions and MOC
Implementing Rules, foreign invest-
ment in the service industry (includ-
ing those above the line, but not
financial and telecom services) will
be subject to the approval of the local
MOC, except when expressly stipu-
lated by laws and regulations to be
approved by MOC. It is understood
that “laws and regulations” usually
refers to those issued by the National
People’s Congress or its standing
committee, or the State Council,
excluding the ministry regulations
issued by MOC or other ministries.
Based on such understanding, all
the included service industries, even

3

Specific Service Industries, will be
subject to approval of local MOC - a
great change from the current ap-
proval procedures.

However, pursuant to the Decisions
of the State Council concerning the
Fifth Batch of Administrative Ap-
proval Items for which the Approvals
are Cancelled or Delegated, as recently
issued on 4 July 2010, the approval
power for the aforementioned Spe-
cific Service Industries with a total
investment below the line is delegated
to local MOCs, which implies the ap-
proval power for the aforementioned
Specific Service Industries with a
total investment above the line would
e retained by the MOC. Based on
his understanding, approval in

the service industry would remain
unchanged, except that the line is
brought up from 100 million USD to
300 million USD.

Due to the above contradiction be-
tween the Opinions and the said State
Council Decisions, further regula-
tions should be issued to clarify the
delegation of approval power for for-
eign investment in service industries.

Possibility to extend the contribution
schedule

Considering the ongoing global fi-
nancial crisis, the Opinions allow
extension of a capital contribution
payment schedule if a foreign inves-
tor is unable to make its contribution
on time due to lack of funds.

The Opinions did not, however, specify
whether the extension is possible for
all contribution installments including
initial installment and the remaining
installments, or only possible for the re-
maining installments. This question is of
importance because pursuant to current
foreign investment laws, if foreign inves-
tors fail to contribute the first install-
ment on schedule, the foreign invested
enterprise (FIE) will be automatically
dissolved. This matter has been clarified
by the SAIC Implementing Rules, ac-
cording to which the extension is only
possible for the remaining installments
after the initial installment is fully con-
tributed and provided that the FIE has
no violation record. Such extension is
subject to approval by the approval au-
thorities of the foreign investment.

Facilitating the capital increase via
creditor’s rights

According to the Company Law of
the PRC, the expressly specified pos-
sible instruments for capital contri-
bution are currency or non-currency
property that may be valued in cur-
rency and transferable according to
law (ex. physical objects, intellectual
property and land use rights).



There is no law, however, expressly al-
lowing the creditor’s rights to be con-
tributed to the registered capital of the
FIE, though the regulations of State
Administration for Foreign Exchange
(SAFE) permit so. Due to this uncer-
tainty in law, practices vary from one
location to another, namely, creditor’s
rights as a contribution method may
be accepted by an authority in one
place but may not be accepted by an-
other authority in a different location.

In order to facilitate foreign invest-
ment and give the foreign investor
more flexibility in capital contribu-
tion, the SAIC Implementing Rules
expressly put forward that capital
increase via creditor’s rights should
be facilitated. The SAIC will study
and issue detailed rules on capital in-
crease via creditor’s rights to uniform
the practice.

Simplifying the Settlement Procedure for
Foreign Capital Fund

The current settlement procedure for
Foreign Capital Fund is established
under the SAFE regulations Hui-
zongfa [2008] No.142, pursuant to
which four principles are adopted: (1)
the foreign capital fund can be settled
only after verification of capital; (2)
the CNY fund from the settlement of
foreign capital fund of a FIE shall be
used only within the business scope
as approved, and shall not be used
for domestic equity investment un-
less it is otherwise provided for; (3)
except for the settlement for corpo-
rate petty cash fund below the cap of
50,000 USD, the settlement shall be
conducted only when there is a need
for using the fund as proved by docu-
ments certifying the purposes of the
CNY fund (ex. commercial contracts
or payment notices); (4) after the set-
tlement, the CNY fund shall be paid
out on the same day of settlement
if the CNY account is opened at the
same bank, or within 2 working days
when the CNY account is opened at a
different bank. As it can be seen, the
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settlement of foreign capital fund is
currently tightly controlled and can
cause some inconvenience to the en-
terprise’s use of capital fund.

Eligible FIEs are encour-
aged to go public and to
issue shares, corporate

bonds and medium-term
instruments in China to
facilitate broader financ-
ing channels.

In the Opinions, SAFE is required
to simplify the settlement procedure
for foreign capital fund, but there are
no further provisions on how this
should be done. So far, some simpli-
fied procedures have been imple-
mented on trial basis in some areas
in China (like the Sino-Singapore
Eco-City in Tianjin), so this trial
procedure may be generalized in the
future. In the trial procedures, the
FIE may at its discretion chose to
settle the foreign capital fund when
necessary and save the CNY fund
in its CNY account; the bank will
check each use and flow of the CNY
fund only when it is paid out from
the CNY account. By doing so, the
enterprise can reduce the exchange
risk. So it is foreseeable that SAFE
will soon issue relevant regulations
on how to simplify the settlement
procedure for foreign capital fund.

Simplifying the approval and registra-
tion procedures

Both the Opinions and the Imple-
menting Rules require the relevant
authorities to simplify the approval
and registration procedures by short-
ening the approval time, formatting
the templates of articles of association
and foreign investment contracts,
adopting the online approval and del-
egating powers.

Diversifying Foreign Investment
Modes

According to the Opinions, foreign
investments are welcome to partici-
pate in the restructuring and consoli-
dation of Chinese domestic enter-
prises by means of equity holding and
M&A. A-share listed companies are
encouraged to introduce foreign stra-
tegic investors, subject to approval
by MOC. Nevertheless, the foreign
investors should always be cautious
of anti-monopoly review launched by
the Chinese government during the
above transactions.

Foreign investors are allowed to es-
tablish small and medium guarantee
companies in 9 provinces on a trial
basis. The NDRC is currently work-
ing on the relevant detailed rules.

Additionally, eligible FIEs are encour-
aged to go public and to issue shares,
corporate bonds and medium-term
instruments in China to facilitate
broader financing channels.

In conclusion, though the Opinions
mainly provide general guidelines
regarding the new policies in foreign
investment, its implementation still
relies on further detail rules. The
Opinions reflect the general attitude
of the Chinese government and are
sure to reform the foreign investment
regulatory regime, greatly impacting
foreign investors’ decision-making
in China. All FIEs in China, as well
as foreign companies doing business
in this country, should keep a close
watch on further developments of
these policies. @

Garrigues has over 13
years of experience |

)
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in advising companies
in their investments
in China. The team of
experienced Western and
Chinese professionals at Garrigues Shanghai provides
legal advice to foreign companies on a wide range
of issues such as incorporation of companies and
negotiation of joint ventures, commercial contracting,
M&A, tax, real estate, employment, intellectual
property, arbitration and infrastructures, as well as to
Chinese companies with investments abroad.
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How real is prospect of ‘equestrian city’ promised by investors?
By Mark Gao




ig announcements are com-

mon fodder for Chinese

business press: promises

and pledges of huge invest-
ments, joint ventures, factories fill
pages. Barely half the plans are real-
ized, in Tianjin or elsewhere. Yet one
of the most intriguing such good-
news stories of late was surely the
announcement by a Dubai-Chinese
joint venture that an equestrian city
will be built in Tianjin to breed thou-
sands of thoroughbred horses and
run them in local races. Lots more
was suggested: tourism, equestrian
sports excellence centre, etc.

Tianjin Horse City is to be jointly es-
tablished by Meydan City Corporation
(Dubai, UAE) and TAK Design Con-
sultants (Malaysia) alongside Chinese
partners Zhouji Jiye and Tianjin Farm
Group. Meydan claims, “The Group
will help fulfil the gaps in the eques-
trian sports and horse culture industry
economy in China, and merge the
modern equine industry operations
system in the coming 15 years”

It sounds utterly incredulous, and
whoever wrote the press release an-
nouncing the venture doesn’'t seem to
know much about the stuttering local
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The cash-cow of horse
sports, racing, remains

grounded here due to a
ban on gambling.

equestrian scene, which remains im-
mature compared to equestrianism in
Japan or the West, particularly since
the cash-cow of horse sports, racing,
remains grounded here due to a ban
on gambling.

Yet the international backers of the
project would seem to have some
form in the business. Controlled by
the government of the United Arab
Emirates (of which Dubai is part),
Meydan oversees a vast new race
course in Dubai (with an obligatory
5-star hotel and “ten fine dining es-
tablishments” similar to what’s been
promised in Tianjin). Yet the new
Dubai project has been branded an
“Ozymandias in the desert” by inter-
national media outlets as given the
recent exodus of expatriates from
debt-scarred Dubai.

Another white elephant in the mak-
ing perhaps, Tianjin Horse City is
nothing if not ambitious. When the
earth movers move onto the site in
Ninghe County, a towland of the city,
they’ll be working a 5,000 mu (3.3
sgkm) site which will eventually host
train facilities for 8,000 equestrian
professionals and breed 1,000 high
quality studhorses.

In addition to an equestrian college,
feedstuff plant, breeding base, horse
hospital and quarantine centre, Tian-
jin Horse City will also include “five-
star to seven-star” luxury hotels as
well as offices, and apartments, all in a
comparative backwater belt of Tianjin.

Horse City also promises to “hold

international and domestic profes-
sional horse races, promote and im-
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part equine culture and knowledge to
youths, provide tourism services for
the public, and protect the wellbeing
and interests of equines.”

Phew! And everything will be up and
running by 2015. In fairness there
are some things in Tianjins favour. It
has a track record as a testing ground
for off-beat sports. The first baseball
stadium post-1949 was built here -
by the Dodgers boss no less. Tianjin
is also the site of a new motor racing
track being built by an operation con-
nected to the Beijing-based Golden-
port racetrack operator. And there’s
talk of a new yacht club in the city.

Also in Tianjin’s favour is its proxim-
ity to Beijing which is far and away
the centre of China’s equestrian scene,
boasting more equestrian clubs than
the rest of the country’s cities put to-
gether. Tianjin, where land is cheaper
and more available, could be a good
base to service such a scene.
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But who needs 1,000 horses? True,
imports of bloodstock are growing,
but from a small base and are unlike-
ly to amount to more than a couple
of hundred horses a year. Moreover
there is local capacity to supply rac-
ing steeds: the ill-fated Jockey Club
in Beijing’s Tongzhou suburbs breeds
2,000 horses a year.

There are plenty in Meydan’s home
turf who similarly question the
project’s ability to provide 10,000
jobs and “pay hundreds of millions of
taxes and profits to the State within
five years” — not to mind franchise
its operations across China. The an-
nouncement has caused some head-
scratching in UAE financial circles,
given the territory has had a torrid
time lately dealing with debt built up
from rash construction projects. An
editorial writer on the popular portal
Arabianbusiness.com noted that “few
people in Tianjin or even in China
seem to have heard anything about

Model of the proposed Tianjin Horse City

this Tianjin Horse City project until
the recent announcement by Meydan
through press releases”

Given that the accumulated total for-
eign investment in Ninghe to date is
just around 290 million USD, such
a huge inflow (of 4 billion USD over
time) as announced by Meydan should
not have gone unnoticed. So it’s very
strange that nobody in China seems to
have heard of this JV up till now.

Arabianbusiness pertinently asks
why Meydan didn’t instead partner
with the Royal Nanjing Jockey Club
in Nanjing, which has apparently
been trying to partner with Meydan
to brand and develop its race course,
currently being upgraded. “It seems
strange that Meydan should even
consider such a major equestrian
based real estate project in such a
small town when it has been invited
to participate... with an already li-
censed race course operator.”



In true Leninist style the Horse City
management has prepared two five-
year plans, the first spanning five
years and eight months from May
2010 to December 2015. By the end
of 2011, the equestrian college, stud-
horse base and feedstuff plant will be
completed and put into trial opera-
tions. By the end of 2012, the horse
trading centre, hotel, clubhouse,
shopping centre, and entertainment
centre will be completed, and by the
end of the following year offices and
living facilities will be completed.

By 2014, national standard club events,
national equestrian club and national
equestrian park franchises will be
developed. The second five-year plan
spans from January 2016 to December
2020, which will focus “on the listing
of the Company and cohesion with
the international horse industry”

Though its feasibility is questionable
there are some admirable aspects to

the project, notably its educational
offering. Up and running in 2012
with 1,000 students and 50 teach-
ers, the 1.4-billion-USD Hua Zhi Jie
International Equestrian College will
be jointly established with a local (un-
named) agricultural university and
a sports university to train “qualified
professionals as future equestrians to
support the horse industry”. Graduates
will include vets and “horse breakers”

If it does happen, the college will
provide some first for China: a horse
hospital, quarantine centre and horse
feedstuff plant. But does China needs a
stud farm with “1,000 different blood
horses, most of which will be derived
from good stud horses in the world”?
Seeing perhaps too much of the com-
mercial aspects the backers say “a
highly ranked imported blood horse
may sell at 1-10 million CNY or more”

Other promises of the project are
somewhat ethereal, if laudable. The

1,000 horses will produce about 10
tons of manure, enough for a bio-
mass pool to generate methane for
daily cooking, heating and lighting
as well as fertilizer for local land.
Production at the project’s feed fac-
tory will combine imported formu-
las and equipment but some 50% of
output will be exported. Given the
difficulties of China’s existing eques-
trian clubs in sourcing quality hay
(lack of arable land and problems
of overgrazing in grass belts like In-
ner Mongolia) and feed suitable for
horses, the projection sounds par-
ticularly optimistic.

Horse City is also being optimis-
tic in predicting its horse auction
house will have an initial trade vol-
ume of 700 horses a year, “with an
annual increase of 10%, up to 1,050
horses a year in the fifth year” More
astounding though is a plan to de-
velop 500 standard equestrian clubs
and 500 equestrian parks, “with
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25,000 employees and 50,000 studhorses, with a pro-
duction value of 30-50 billion CNY.

Another Horse City pledge is the establishment of the
China Equestrian Professional League. “In particular,
in the first year, the company will standardize various
equestrian matches, train various talents, and enhance
the level of equestrian sport and the quality of horses in
China.” Research on “equestrian standards” apparently
already commenced in May this year.

Yet while such ventures may do much for the club’s stand-
ardization and the competition scene here, the suggested
“mass appeal” for equestrian sports which Horse City
promises to generate seems unlikely any time soon, given
the country has only a patchy series of local equestrian
competitions and scant sponsorship of same.

Most intriguing of all is what the project planners have
to say on horse racing, which would seem vital to any
project of this scale. While the project promises racing,
the press releases so far note the “commencement of the
construction of a horse racing field will depend on the
decision of the State on commercial horse racing” The
Group, though, in the meantime “will pay attention to
and make proposals on the policy of the State in respect
of commercial horse racing, seek the support of the State
and local governments”

Others have tried, and Wuhan already hosts a major
Hong Kong-invested racetrack with jockey training
centre, which has been described in local media as the
country’s test bed for legalized racing-for-betting. There
have been no announcements that Wuhan is making
much progress in persuading local powers that be. So it’s
difficult to see how Tianjin would get the green light any
faster. Without racing, there seems less chance of success
for a five-star to seven-star international hotel with a ca-
pacity for 3,600 guests.

I stand open to correction, and wait to be convinced by
events, but so far this whole project smells somewhat of
equine manure. Given that Dubai is no longer as flush
with cash as it used to be there will clearly be conse-
quences if things don’t work out for Meydan in Tian-
jin. That Arabianbusiness.com editorial puts it bluntly:
“Meydan, being part of a Sovereign Fund, has both the
business and moral obligation to seriously achieve com-
mercial viability for all of its activities be it foreign or
domestic if it wants to establish the credibility that Dubai
as a whole lost during the recent financial crisis.” [



GREAT WHLL I:HFIHITY

The ultimate team em:luran:e event

16 October 2010

Come and watch this unique event and

jt:‘:ﬁﬁﬁﬁ '31:' -'I::\ help raise much-needed funds for charity.
www.beijingsailing.com Special supporters' weekend package available.
39°54’ 25" N 119° 34’ 04" E All sponsorship donations welcome. Call today!

mo\dé

Raising funds for charity
www.roundaboutchina.com

Event Media Partner

thebelinger ‘!ﬂ A

ThAA R

BSC BRSE:: LAOLONGTOU o> SHANGHRAIGUAN:c) JIROSHAN. 0¥
SAIL 40 KM~ ] |:> RUN 12 m OC)> SCRAMBLE 2 KM

Business Tianjin is proud to support this charity event.
+86 1500 1189580 | FdbtRANBEPL—EEAESEMAILETME
+86 1059000276 | 5.1-10.312KE
sailing@beijingsailing.com Sailing with the Beijing Sailing Center at scenic
www.beijingsailing.com | Beidaihe open every day May 1 to Oct 31




POLICY EXPLANATION

46

Simon Bai
Winners Law Firm

TRUST UNDER
CHINESE LAW

rust as a legal concept originated in
I England in the 13" century. Under
English law, a trust is created by a set-
tlor, who entrusts some or all of his property
to people of his choice (the trustees), who in
turn administer such properties as instructed.
The trustees hold legal title to the trust prop-
erty, but they are obliged to hold the property
for the benefit of one or more individuals or
organizations (the beneficiary), usually deter-
mined by the settlor, who holds equitable title.
There exists a fiduciary duty on the part of the
trustee owed to the beneficiaries.
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Like some Asian countries, China adopted
into its legal system the idea of trust in the
late 1990s, although having substantially
changed what trust is under common law.

The ‘trust’ under Trust Law of China (TLC) is
defined as a settlor, based on his trust in the
trustee, entrusting his property rights to the
trustee and allowing the trustee, according
to the will of the settlor and in the name of
the trustee, to administer or dispose of such
property in the interest of a beneficiary or for
any other intended purposes.



It is noteworthy that, unlike trust
under common law, legal title of the
properties under a Chinese trust
is not transferred from the settler
to the trustee. Entrustment under
TLC is somewhat equivalent to the
common law doctrine of agency,
although scholars have different
opinions. In addition, legally speak-
ing, there are no such legal terms as
equitable interest or fiduciary duty
under Chinese law, which may be
dealt with by way of contract, which
is the case of trust in China.

Creation of a trust

In order to establish a trust under
Chinese law, four requirements have
to be fulfilled:

i. Legitimate purpose of the trust
TLC expressly requires that a
trust serve a legitimate purpose,
which means a trust is subject to
invalidity if it is found to be used
for illegal purposes.

ii. Certainty of trust properties
Similar to common law require-
ments, TLC also stipulates that
there must be certainty as to the
trust properties, and such proper-
ties shall be lawfully owned by the
settlor.

iii.

jomt

In writing

A valid and enforceable trust has
to be in a written form, which
includes trust contracts, wills or
other written documents that are
recognized under Chinese law.
Moreover, such written document
shall include the following infor-
mation in order to constitute a
legally binding trust:

a) Purpose of the trust;

b) Names and addresses of the
settlor, the trustee and the benefi-
ciary;

c) The beneficiary or the scope of
the beneficiary;
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d) Scope, type and status of the
trust property;

e) Ways and methods by which
the beneficiary gets the trust pro-
ceeds.

Besides the above, the duration of
the trust, methods of management
of the trust property, remuneration
of the trustee, methods of designa-
tion of new trustees, reasons for
terminating a trust and other in-
formation could also be provided
in the trust documents.

This requirement of trust being
in writing under TLC means that
it is not possible for a settlor to
create a trust merely by declaring
himself a trustee. Similarly, there
is no scope for constructive or
implied trusts to operate as under
common law systems.

iv. Registration of trust where
required
TLC provides that where trust
property shall be registered ac-
cording to the provisions of laws
or administrative regulations for
the establishment of a trust, such
property shall undergo a filing
and registration procedure with
government agencies in order to
make it valid and effective.

There are circumstances under
which the trust could be held null
and void under Chinese law. These
include the following:

i. The purposes of the trust are
against laws or regulations, or harm
the public interests of society;

ii. The trust property cannot be
identified;

iii. The settlor establishes a trust by
using illegal properties or proper-
ties that are prohibited by law;

iv. Establishing a trust especially
for the purpose of litigation or of
demanding the payment of a debt
or loan;

v. The beneficiary or the scope of
beneficiaries cannot be identified.

The parties to a trust

The settlor, who shall be a natural or
legal person with full civil capacity,
maintains a prominent position in
a trust under Chinese law. He con-
tinues to enjoy many rights after the
creation of the trust. The settlor has
the right of access to information
about the administration of the trust,
including its income, expenses and
disposal of properties, as well as the
right to request explanations of the
trustee’s activities and to review or
duplicate trust accounts.

The settlor may request the trus-
tee to modify the methods of
administering the trust property
if the current methods prevent
the realization of the purposes
of the trust or are not in the best
interests of the beneficiary due to
causes that were unforeseen when
the trust was established.

The settlor may also apply to the
court to annul dispositions of prop-
erties in breach of trust (such a
right has to be exercised within one
year from the time when the set-
tlor knows or should have known
such dispositions) and request the
trustee to restore the property to its
former state or make compensation
if there exists gross negligence or
willful misconduct on the part of
the trustee.

If a transferee of such trust property
accepts the property while knowing
the violation of the purposes of the
trust, he shall return the property or
make compensation.

Where gross negligence on the part
of the trustee or breach of trust pur-
pose can be established, the settlor
may dismiss the trustee in accordance
with the trust document or upon ap-
plication to the court.
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In China, institutional trustees (other
than natural persons) shall be ap-
proved by government, which requires
special qualifications. The trustee is
obliged to be bound by the provisions
of the trust documents and under the

obligation to conduct business in the
best interests of the beneficiary.

In this regard, TLC provides that
the trustee shall fulfill his duties
and perform the obligation of
being honest, of good faith and
prudent, and administer the trust
properties effectively.

The duties of prudence and effec-

tiveness are not usually seen under
common law duties. In common

48 SEP 2010 | Business Tianjin

law a trustee must act honestly
and exercise the same degree of
care, skill and diligence that an
ordinary person would exercise,
and the trustee must act in the
best interests of the beneficiar-
ies. These additional duties under
Chinese law are understandable
or natural since the thresholds for
institutional trustees are stringent
and the approval process is rigor-
ous. However, it would be difficult
to draw up a guideline as to what
constitutes breach of these two du-
ties in practice.

The trustee shall avoid conflicts
of interest and shall not promote
his personal interests at the cost of

In China, institutional trus-

tees shall be approved by
the government.

trust properties. Also, the trustee
is required to administer the trust
property separately from his own
property and to keep separate ac-
counting books; this applies to trust
properties of different settlors.

The trustee has the right to remu-
neration as agreed in the trust docu-
ments; where there is no such agree-
ment, a supplementary agreement
may be reached with the consent of
all parties concerned.

The trustee’s duty to pay trust ben-
efits or proceeds to the beneficiaries
shall be within the limit of the trust
property subject to circumstances of
gross negligence or breach of trust
purposes, etc.

The beneficiary is the person who en-
joys the beneficial right and interests
of the trust. The settlor may be the
beneficiary, and may also be the only
beneficiary of the same trust. The
trustee may be the beneficiary, but
must not be the only beneficiary of
the same trust.

Chinese law provides that a benefi-
ciary may exercise virtually all the
rights that the settlor is entitled to. In
exercising those rights, if a benefici-
ary holds different views from those
of the settlor, the beneficiary may re-
sort to the court for a decision, which
means he may take legal actions to
request a ruling. B

One of the biggest
full-service firms in
Tianjin, WINNERS (&

B IHE S FT) provides legal service in Mandarin,

English, Japanese, and Korean. WINNERS was
named “Tianjin Law Firm of the Year” in 2008
and 2009 by Asia Legal Business, a testimony to
our achievement as the market leader in Tianjin.




'H

Simon Mair,
Project Manager,
China IPR SME
Helpdesk

IPR

Guideline on Medical Device
Industry IPR Protection in China

hina is one of the world’s largest
‘ healthcare markets. As such, a chief

concern for the medical device indus-
try is risk from IPR infringement. Effective
IP protection in the medical device industry
requires registration of IPR, management of
IP during R&D, and sourcing, among other
considerations. Identifying and registering
all of your IP assets will help to prevent is-
sues before they arise - a much simpler and
affordable process than enforcing your rights
following the discovery of infringement.

Identification and Registration of IPR
Trademarks

It is common for domestic applicants to regis-
ter the English or Chinese trademarks of for-
eign companies in bad faith, and use them to
produce infringing products or to sell them
back to the rightful owner.

To best protect trademarks, companies should:

o Register their trademarks as soon as pos-
sible, considering the two- to three-year
registration process

o Register and consistently use Chinese ver-

sions of their trademark to avoid the prob-
lem of an unofficial ‘nickname; which oth-
ers can also register

 Avoid ‘pirated’ registrations by hiring a
trademark watching service (either interna-
tionally or with their local agent in China)
to monitor for similar marks that are pub-
lished for registration

Copyrights

Electronic diagnostic devices are often oper-
ated with software and technical manuals.
Both software and printed materials are
protectable as works of copyright in China.
Unlike Europe, China has a system for reg-
istering copyright. While registration is not
required to enforce your copyright, it is a
convenient way to show evidence of owner-
ship, and is a straightforward procedure.

Databases resulting from devices that require
clinical trials are also registrable as works of

copyright.

Invention Patents
Considering the growing importance of the
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It is common for infringing companies to register
others’ designs to sell infringing products or even
threaten action against the originator.

medical devices market and the sig-
nificance of China in the global supply
chain, it is strongly recommended that
companies file patents in China for
new inventions. Invention patents are
granted by the State Intellectual Prop-
erty Office (SIPO) and the registration
process takes approximately three to
five years.

Companies should be aware of the
absolute novelty standard, which
means patents must be examined
against worldwide prior art, rather
than only novelty in China, to en-
sure that patents filed in China are
genuinely novel and prevent ‘pirated’
applications of other’s technologies
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patented elsewhere. Therefore, for-
eign companies must be careful and
ensure that the novelty is protected
before applying for a patent.

In addition, SMEs in the medical devi-
ces industry should be aware of the
‘Bolar exemption, which states that
producing, using or importing pat-
ented medicine or patented medicinal
equipment for the purpose of obtaining
approval does not constitute infringe-
ment. Bearing in mind that product
approval is a lengthy process in the
medical device industry, this rule may
allow competitors to quickly launch
competing products when the patent of
the originator company expires.

Utility Model and Design Patents

In addition to invention patents,
China also recognises utility model
patents and design patents. Both
types of patents last for 10 years and
are granted within one year. A utility
model patent is granted for new tech-
nical solutions relating to the shape
and/or structure of an object. In gen-
eral, the degree of invention required
for a utility model patent is not as
high as for invention patents.

Design patents cover only the outward
appearance of a product. It is common
for infringing companies to register
the designs of others and to use their
registration to sell infringing products
or even threaten action against the
originator or its suppliers. While this
kind of ‘pirate’ patent can be invali-
dated, the process is much more time-
consuming and costly than simply
registering a design patent.

Trade Secrets

China recognises protection for
trade secrets, provided that physi-
cal and contractual barriers are in
place for maintaining confidential
information. For example, the owner
of the trade secret should mark the
information ‘confidential’, identify
the information as confidential in a
written agreement, and take steps to
limit access to the information such
as requiring the signing of confiden-
tiality agreements.

China’s Labour Contract Law al-
lows for restrictive covenants to be
imposed on key employees post-
employment for a period of up to one
year, although reasonable remunera-
tion should be provided.

To best protect trade secrets, compa-

nies should:

« Conduct an internal review of what
information or know-how should
be properly protected as a trade se-
cret and whether such information
is used in China



o Ensure that such information is
properly identified and that security
measures are taken to isolate it from
being freely circulated; employees
or third parties that have access to
such information should be strictly
bound by confidentiality terms not
to disclose the secret to others

Management of IP in Your Business
Re&D and Joint Product Development
It is quite common for European
SMEs to work with Chinese sup-
pliers for joint development of new
products. While this process can be
rewarding for your business, there are
also IP risks involved.

Companies with joint R&D efforts in

China should:

« Ensure that that key employees are
covered by confidentiality agree-
ments, trade secrets are protected
as recommended above, and that
patent management policies com-
ply with Chinese law

o State clearly in the contract how
newly created IPR will be owned;
it should be noted that contracts
that do not allow another party to
derive any economic benefit from
improvements or new IP will gen-
erally not be legally valid

« File for a patent in China first or
seek a license from the SIPO to
file overseas first for the new R&D
product

o Assure that the remuneration policy
for inventors is in under compliance

Product Sourcing, Distribution and
Licensing

If you are considering sourcing prod-
ucts from China, distributing product
in China, or licensing into China any
products that may contain IP in the
form of brands, patents or know-how,
you should draft contracts that specifi-
cally identify and protect your IP from
misuse by business partners.

Some foreign companies are often
under the impression that contracts in

China are not actually enforceable -
this is a misconception and companies
should always treat contracts as fully
enforceable as they would in their
home country.

Companies sourcing, distributing or

licensing in China should:

o Conduct comprehensive due dili-
gence on potential partners, includ-
ing background checks on whether
they have been involved in IPR
disputes and references from other
business partners

« Draft contracts in Chinese in ac-
cordance with the Chinese law and
ensure that both parties fully un-
derstand the terms

o Check that potential new supplies
for OEM production are recog-
nised in Chinese courts

» Review clauses carefully to guard
against disclosure of information
and products that may contain pro-
prietary IP

Ensure that key em-
ployees are covered by

confidentiality agree-
ments.

Enforcement of IPR
Considering the critical importance
of safety in the medical devices in-
dustry, infringing products are es-
pecially detrimental to a company’s
business and reputation. Therefore,
medical device manufacturers selling
in or sourcing products from China
should have a procedure established
in advance to deal with reports of
suspect products.

Companies should:

« Establish a quick reporting protocol
with local business units and part-
ners so that reports of potentially
substandard or counterfeit prod-
ucts can be analysed immediately;
any substandard product reported

IPR

should be considered potentially
counterfeit

 Monitor industry trade fairs / Inter-
net trade portals to find potentially
competing products

o Work closely with the Administra-
tion of Quality Supervision Inspec-
tion and Quarantine (AQSIQ),
which has direct regulatory su-
pervision over medical devices, in
order to gain assistance in dealing
with suspected counterfeit prod-
ucts and reduce the likelihood of a
product recall

o Use security marking on products
and tightly control this system to
ensure efficient authentication

« Engage a professional investiga-
tion firm with experience in
medical devices or the healthcare
industry that can work with you
to identify potential problems
and gather evidence in a way that
will increase the chances of effec-
tive enforcement

Safety is an issue of paramount
importance in the medical devices
industry. Counterfeit medical de-
vices can not only be detrimental to
public health but can also directly
damage your reputation and result
in reduced market share in both
China and at home.

Establishing an effective IPR strat-
egy that includes taking preventa-
tive measures before issues arise
and establishing procedures should
infringement be discovered can
greatly reduce risks and protect
your business. B

The China IPR SME Helpdesk is a European Com-
mission-funded project that provides free, practical,
business advice relating to China IPR to European
SMEs. To learn about any aspect of intellectual
property rights in China, visit our online portal

www.china-iprhelpdesk.eu. For free expert advice
on China IPR for your business, e-mail your ques-
tions to: enquiries@china-iprhelpdesk.eu. You will
receive a reply from one of the Helpdesk experts
within seven working days.
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MANAGEMENT TIPS

Leading Without
M Authority

Wolfgang Knufer
ow often have you needed
the support of others to
succeed when you had

absolutely no formal authority? The
“because I said so” option was not
available. Even more troubling was
the fact that the “T ain't gotta do it;
I'm outta here” option was clearly
available to the other party.

This article offers a few concepts
and skills to help you exercise in-
fluence without authority. Now
especially, successful companies
in Tianjin - like Siemens SMDT,
which expends great effort to man-
age its tremendous growth - need
and apply these concepts and skills.

People are often not even aware that
they have or have not the power
to act as an official leader. So first,
let’s briefly cover the four types of
power available in the work place.

« Positional Power comes from
your position (title) in the formal
hierarchy of your company. A
structure of positional power and
authority is absolutely necessary to
bring order and discipline to or-
ganizations.

The bad news is that positional
power can be easily abused. Every
time we lean heavily on the “be-
cause I said so” option, there is
unwanted collateral damage to the
relationship with colleagues. Posi-
tional power should be minimized
and understated. It only guarantees
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the job will get done to the absolute
lowest standard.

o Coercive Power is the power to
punish or to dole out negative con-
sequences. We call it threat and
intimidation, though it’s not always
bad.

o Expert Power is the power behind
special knowledge or skills one pos-
sesses. The Ph.D.s of the world earn
that prestigious moniker by making
a contribution to mankind’s body of
knowledge in a particular field. Be-
ing a Ph.D. at Leading When You are
Not in Charge requires a thorough
knowledge and application of several
key “people skills”

o Finally, Personal Power exists
in the eye of the beholder. You
have personal power if and only
if the other party perceives that
you do. When you are perceived
as a person of character, integrity,
honesty, selfless passion for the
company, and as someone who
can be trusted at all times under

3

-

all circumstances - then you will
have personal power.

Positional and coercive powers are
limited by the job description. These
two types of power underwrite a be-
havioral rental agreement that expires
at the end of every business day. Bot-
tom line - these two “blunt instru-
ments” are limited by law.

If you operate from a base of expert
and personal power, however, your
capability to influence without au-
thority is virtually unlimited. Peo-
ple will be willing to do far more
for you, the company and the cus-
tomer than you can ever demand.
You will harness their enthusiasm,
creativity, loyalty and commitment
- those precious intangibles which
are never for sale - and you must
earn them every day.

Unfortunately, we have all witnessed
people with positional and coercive
power chose the quickest route by re-
sorting to “because I said so!” In do-

ing so, they never develop the more
valuable expert and personal powers.

Our brief time together allows me
to share one simple, yet powerful,
technique to aid in soliciting sup-
port from others when you have no
authority. This process has served me
well; T have shared it with thousands
of people across four continents.

When you want to influence some-
one to do something, whether you
have authority or not, I suggest the
following:

o Always use that person’s name, or
nickname if they prefer. If you are on
a first name basis, use it, but don’t take
such informal liberties if Mr. Jones or
Ms. Smith prefers those titles.

o Use the word “please”. “Please” and
“thank you” are courtesy cushions
which soften the interaction.

« Make your request in the form of a

focused question. This was Socrates’
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Positional power only guarantees the job will get done

to the absolute lowest standard.

secret: he asked his students ques-
tions because questions create an-
swers. When we think of an answer
ourselves, we tend to own and value
that answer. The question identifies
exactly “what” you want the other
person to do.

« Finally, state the reason “why” the
task needs to be done or “why” you
asked that particular person. When
we combine the “what” and the “why”,
people understand. Everybody wants
to understand.

Bill and Mindy are co-workers; there
is no authority relationship between
them. Bill asks, “Mindy, will you please
do the time report for my section this
Friday? Mary, the only trained person
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in my section, will be at home with a
sick child until Monday”” If you were
Mindy, how would you respond? “Sure,
Bill, I would be glad to help” And Bill
would say, “Thanks, Mindy, I really
appreciate your support.”

Now, for the icing on the cake. Bill
takes 30 seconds to send a note or an
e-mail to Mindy’s boss. “Susan, please
express my appreciation to Mindy for
doing our time report this week while
Mary is out with a sick child. She is a
real team player. Thanks”

It has been my experience that when
Bill uses this simple but effective tool,
he not only gains the ability to lead
when he is not in charge, but others
in the office begin to model the same

o)

\%
‘I'

/

behavior. The team is now moving
from a relationship grounded in au-
thority, which tends to be limited to
the last period in the job description,
to one of influence based on positive
professional relationships which far
transcend authority.

Remember: it is influence, not au-
thority, which keeps an organization
running smoothly and prepares the
culture for further growth. m

The author:

Wolfgang Kniifer can look back at a success
ful career as an international manager and
management consultant. He works as a coach
with main emphases on leadersh

organizations like IBM in Atlanta, Thysse
Krupp in Diisseldorf, Pacific Bell in San Fran-
cisco, Harada in Osaka, Karstadt in Essen and

‘and leadership topics.




JOB POSTINGS

Code: PS100901

JOB DESCRIPTION:

« Strictly follow company purchase procedures

* Acquire quotations from market suppliers

» Negotiate with multiple suppliers

* Report to management to appropriate suppliers

* Get purchase approval from management

« Supervise the purchase orders, product delivery and payment procedure
« Establish purchasing database

» Work beneath the financial manager

WHO WE ARE LOOKING FOR:
« University graduated and preferably a science major
» Minimum 2 years of work experience in purchasing functions
» Good written and spoken communication skills
I NTE RNATIONAL » Computer skills, experienced in basic MS Office applications

» Good at collecting information through internet and other usable sources

O RGAN IZATION S * Business-minded
BASED IN TIANJIN i
HAVE THE FOLLOWING

JOB DESCRIPTION:
O P E N POS ITION S « Lead IT support (hardware, software, network, database analysis, etc.)

. . and development to achieve targets on quality of services
EEREEARBEUTERAR + Build a high performance team of programmers, engineers, web designers, etc.
« Setup and develop related IT policies and work procedures
» Ensure projects get completed on time, as per agreed business scope
within budget and high quality

Code: ITM100901

WHO WE ARE LOOKING FOR:
« Over 5 years of work experience in IT field
» Expert at Windows server and operating systems
« Expert at hardware and software maintenance, and telecommunication operation
Purchase Supervisor » Knowledge of web development programs such PHP, ASP
RMEE IT Manager « Strong management skills in leading an IT team, managing projects

| T2 38 coordinating IT requests from multiple departments
» Works well independently and in groups
» Good spoken and written English communication skills

Code: SR100901

JOB DESCRIPTION:

Sales Representative « Present and sell company products and services to current and potential clients

WEfE . . « Prepare action plans and schedules to identify specific targets and to project the number of
il ] Accounting Supervisor  contacts to be made
| Accountant « Establish and maintain current client and potential client relationships
WEEE/ St » Manage account services through quality checks and other follow-up

« Participate in marketing events such as seminars, trade shows and telemarketing events
« Coordinate shipping schedules and delivery of merchandise and services
« Provide on-the-job training to new sales employees

/ « Prepare a variety of status reports, including activity, closings, follow-up, and adherence to goals

\

WHO WE ARE LOOKING FOR:

« Basic reading, writing, and arithmetic skills required

« Ability to persuade and influence others

« Strong interpersonal and communication skills

» Knowledge of advertising and sales promotion techniques

=
g . « Visibility requires maintaining a professional appearance and providing a positive
( { company image to the public
z « 3 or more years of sales experience

Code: ASA100901

JOB DESCRIPTION:

u
- * Manage accounting system
==3 OXI n I‘e n « Check all vouchers for accuracy, validity and completeness
» Check important items in balance sheet related to AR AP assets
« Provide financial analysis and report to management
» Responsible for tax declaration, monthly and yearly tax settlement
» Conduct inventory and fixed assets management
« Communicate with authorities such as AIC and tax bureau
» Well-organize financial files

If you are interested in any of these positions
Please send your resume and Code No. to

HR xinren.com

WHO WE ARE LOOKING FOR:

« Bachelor’s degree in accounting or finance

» Minimum three years of work experience in a related position
» Familiar with Yong You accounting system

» Good knowledge of MS Office

* Fluent spoken and written English

« Proactive, open-minded and a quick learner




EVENT REVIEW

Machines

robotic arm plays Chinese
Achess while a silver-clad

mime poses as a sculpture -
these were two of the popular draws
at the 6th China International Indus-
trial Automation and Instruments
Exhibition. The content of course
was entirely high-tech, cutting-edge
machines spread over nine halls of
the 50,000-sqm Tianjin Binhai Inter-
national Convention and Exhibition
Center. From 18 to 21 August, over
1,100 companies from the equip-
ment manufacturing sector held
booths for more than 50,000 indus-
try professional attendees.

The exhibition was divided into metal
processing, industrial automation,
foundry and metallurgical industry. It
also sought to promote and strength-
en green manufacturing through low-
energy consumption, low-carbon
emission machines.

Leo O’Yang came from Taiwan spe-
cifically for the exhibit. His 28-year-
old company, Kai Fang Photoelectric,
is a leading manufacturer of sensors
in Taiwan, including proximity, pho-
toelectric, speed and fiber sensors
and light curtains. He came to the fair
in search of dealers and distributors
since Kai Fang is trying to establish
a sales network in mainland China.
Currently, its biggest market is the US
and Europe, but with a fully-automat-
ed factory, the company is confident
in meeting the needs of clients the
world over.

Also from Taiwan, Warren Li is look-
ing for potential customers for his
ultra durable tablet PC’s especially
made for military, marine and trans-
portation applications. His company,
WinMate Communication, manu-
factures PCs that can be installed
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By Joei Villarama

even in truck fleets and police cars.
They can be taken out and brought
to the crime scene or used to check
whether suspected cars are regis-
tered. Its biggest market is Europe
but the company is hoping to crack
the mainland because it sees a grow-
ing need for this type of product.

Carlo Romano, GM of the China of-
fice for FPT, flew in from Shanghai
to grace the exhibit representing
his 45-year old-company. Based in
northeastern Italy, FPT manufac-
tures milling and boring machines
for the mechanical, die and mould
industries. Its customers include
wind turbine and diesel engine block
makers, and its products have found
application in the hydraulics, con-
struction and aerospace industry.
They have mainly joined big inter-
national exhibitions in Beijing and
Shanghai, but two years ago they de-
cided to attend events in second-tier
cities like Tianjin and Nanjing.

Some exhibitors commented that the
Binhai-located fair was not as well-
attended as they had expected. For
Mr. Romano, however, it was enough
to have his company’s presence felt
and to expose the public to the FPT
brand. “We don’t need to target
thousands and thousands of people.
We just need to target a few.” He
wants to meet dealers or distributors
who have been successful at selling
European machines to big custom-
ers. A veteran participant of exhibits,
Mr. Romano says one can never tell
if a contact is going to be good or
not. First impressions don’t necessar-
ily translate to lasting partnerships.
“Especially in China, it’s not easy to
recognize in the beginning” @

T—

Carlo Romano of FPT



Ford named Top 10 leading
green company in China
Business Watch, 17 August 2010

In a feature story published in
Business Watch's "Top 50 Green
Company" special edition, the
magazine highlighted Ford's long-
term contributions in improving
the local environment as well as
its strong commitment to driving
towards a sustainable future. Ford's
11-year Conservation and Environ-
mental Grants China Program has encouraged many individuals
and NGOs in China to implement a wide range of environmental
protection projects. Ford's Driving Skills for Life initiative pro-
motes safe and eco-friendly driving skills to Chinese drivers.

"With the strong support from our global and regional team, the
China team is working together to elevate Ford's image relative to
environmental stewardship in China. We are delighted and proud
to be named as one of the 10 best green companies in China. It
recognizes the efforts of the entire Ford China team as well as our
joint venture partners in China," said Ford Motor China Chair-
man and CEO, Bob Graziano.

Besides Ford, this year's winners included industry giants such as
ABB, Shell, Dell, Dow Chemical and Motorola.

The rising power of the e

Chinese worker Fanomist B

The Economist, 31 July - 6 August 2010 | The rising power of
China's workers - ..

Approximately 130 million migrant Lok
workers in booming Chinese cities earn
average salaries of just 200 USD per
month. Yet this pay is 17% higher than
one year ago. China’s 2008 Labor Law
and an increasing multitude of worker
strikes over the past few years attest to
the people’s rising aspirations.

The strikes, though illegal in China, have been tacitly allowed at
factories of multinational organizations. So far, several strikes have
succeeded in increasing workplace safety, wages, compensation
and benefits.

Lack of intervention may reflect the government’s desire to
“rebalance” the economy, “letting wages rise at the expense
of profits”. The result would be increased domestic demand, a
necessary development for China to move away from its reliance
on investment and manufacturing.

The world, currently experiencing high unemployment, also
needs a stronger Chinese consumer. Higher Chinese wages and
appreciation of the Yuan would both diminish China’s trade
surplus and boost its spending. The potential result: increased
exports from around the world, creating hundreds of thousands of
jobs, and a return to full employment.

PRESS REVIEW

Fight over GOME's control s e

LR LU
Caijing, 16 August 2010 M i

Huang Guangyu, the imprisoned
former Chairman of appliance retailer
giant Gome is seeking ways against
Chen Xiao, Executive Director and
Chairman, to guarantee his decisive
position in the organization.

In an open letter dated 4 August,

Huang employed harsh words criticizing Chen’s attempt to over-
turn his power in Gome for personal interest and that Chen's
adjustment in operation strategies impaired Gome's long-term
development.

Huang called Chen's collaboration with an American private
equity firm "conspiracy” and warned that Chen would transform
Gome, one of the most successful Chinese-owned brands, into a
profit-making tool under foreign capital's control.

Huang remains Gome's largest shareholder with a 34% stake,
though Chen plans to issue additional stake for absorbing for-
eign capital, which would dilute Huang's dominance. In conclud-
ing his letter, Huang appealed on the behalf of the majority of
shareholders to all employees to uphold his proposals, including
the removal of Chen Xiao from Gome.

The following day, a senior officer in Gome management com-
mented that Huang's rhetoric was completely beyond the compa-
ny's expectation, and worried about the letter’s adverse effects on
Gome employees and shareholders not involved in the dispute.

Building a second home in China
McKinsey Quarterly, 2010 Number 3

“Few multinationals are committing
to China a level of resources and
management attention commensurate
with the country’s importance”” Yet their
competitors are, and gaining not only
valuable market share, but a long-term
operational advantage that will extend
into other large developing markets like
India and Brazil.

The authors pose a multitude of questions
that clarify and often all-too-weak priority placed on business
activities in China:

Do any of your China leaders report directly to the CEO? How
many execs and board members are from China? Does your CEO
have a familiarity and close relationships with customers, suppliers,
government leaders and regulators that equal those in your home
country? Do you invest as much in professional training and
development in China as in your home country? Are your China
products based on researched Chinese customers’ needs, or are
they simply imported or “de-featured” Western designs?

Most of the time, the China management team must report to

and accept decisions from executives overseas who are completely
isolated and unaware trends and demands in the domestic market.
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B We promise to pay
to employees
if we don’t arrive on time.

BT

China Bus Iravel

Your Bus Leasing Solution

SHUTTLE

BUS

LEASING

for

COMPANIES

China Bus Travel
offers great deals on coach rentals!

Go from your home directly to
your company with CBT

B MORE THAN 10 YEARS OF EXPERIENCE IN CHINA

B EXPERTS in the MARKET of COMPANY SHUTTLE BUSES
B FOREIGN and CHINESE MANAGEMENT

B SAFETY BELT for EACH SEAT

For further information,
send e-mail to info@chinabustravel.com or

call +86 135 0207 0987
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INDUSTRIAL PARK

China Cycle Industry Park

Date of establishment: 2007
Planning area: 21.97 km?
Occupied area: 3.6 km?
Total enterprises: 63

Total foreign enterprises: 3

Industrial focus: High-end bicycle
industry, new material, renewable en-
ergy, machinery equipment, modern

services

China Cycle Industry Park (CCIP)
was established in 2007 by the ap-
proval of Tianjin municipal govern-
ment. In 2009, it was approved as the
Demonstration Industrial Park of
Tianjin.

Location

CCIP is located between Beijing and

Tianjin, in the corridor of Jing-Jin hi-

tech industry zone. Beijing-Shanghai,

Beijing-Tianjin Harbor, and Tianjin-

Baoding expressways pass through

CCIP; an entrance and exit ramp (¥

7&778) on the Beijing-Shanghai ex-

pressway is located in CCIP.

« 12 km to Beijing-Tianjin Bullet
Train Wugqing station

« 25 km to downtown Tianjin

« 30 km to Tianjin airport

« 70 km to Tianjin harbour

« 80 km to Beijing fifth-ring road

« 120 km to Beijing Capital Airport

Investment Options
« Buy land
« Lease customized workshop

« Lease standard workshops with
many sizes to choose from
(500sqm-7877sqm)

o Lease incubator

o Develop commercial projects

(ex. hotel, theme park)

Leading Industries

o New material industry

o Largest magnesium alloy manufac-
turing base in China

«State key bicycle laboratory ap-
proved by Tianjin Quality Inspec-
tion Bureau

o Environmental protection equip-
ment

Representative Enterprises

Kruger Ventilation ~ Waterlink
Avic DYJT
Feimin Polarise
LBH

CCIP offers small and medium-sized
foreign companies an easy entry into
China whether in sales, engineering,
assembly or production. In CCIP
companies can gradually grow their
businesses over time with broad space
for expansion.

Contact Information
Address: Xiangyuan Road, Wugqing,
Tianjin, China
Tel: +86 22 2949 8019
+86 22 5962 1819
Fax: +86 22 2949 8019
E-mail: ccip@tjccip.com
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Tianjin Industrial Parks & Economic Development Areas
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1 TEDA Yat-Sen Scientific-Industrial Park

TEDA& AL Tl
2 Wuging Development Area
RFEALEX

3 Beichen Hi-Tech Industrial Park (North)
)

AR (JtX

4 Beichen Hi-Tech Industrial Park (South)
= H (X))

5 Tianjin Hi-Tech Industrial Park
Huayuan Industrial Development Area
REBFHARF= e [ X367l K

6 Xiging Development Area

BEEF

EX

7 TEDA (Xiging) Microelectroinc Industrial Park

TEDAHHEF (BEH

) Tl

8 Jinnan Economic Development Area (West)
RETREEFARK (AKX )
9 Jinnan Economic Development Area (East)

REMREEFARK (FX)

List of Tianjin Industrial Parks & Economic Development Areas

10 TEDA (Jinnan) Microelectronic Industrial Park

TEDAREF () TWx

11 Dongli Economic Development Area

EMEFHEX

12 Tianjin Airport International Logistics Zone

RiZEEERRE

13 Tianjin Airport Industrial Park

Rz YR N TR

14 TEDA West

REBEFHEAFARZRX (BX )

15 Dagang Development Area

KEFERX

16 Tanggu National Marine Hi-Tech Development Area

S E SRR FRZX

17 Tianjin Economic-Technological Develop. Area (TEDA)

RBEFHAFEZER

18 Tianjin Port Bulk Cargo Logistics Center

REEYEIR AL

19 Tianjin Port Container Logistics Center
R RO
20 Tianjin Port Free Trade Zone

RRBLX

21 TEDA Chemical Industrial Park
TEDAKLZ T X
22 Hangu Chemical Industrial Park
ik Tl E X
23 Ninghe Economic Development Area
X

TRZGTI

24 Dongjiang Duty-Free Port Area

KERBRH
25 Sino-Singapore Eco- City
P2

X

26 Tia'njinrgalitai Industrial Park

RENBATWEEX
27 Tlanjm Baodi Economic Development Area

REEIRE

2R X

28 Tianjin Baodi Jiuyuan Industrial Park X2 = AR Tl EX
29 Tianjin Beichen Economic Development Area
RELREFFERX
30 Tianjin Chadian Industrial Park X% Tl & X
31 Tianjin Dagang Economic Development Area X2 KB F 4 X
32 Tianjin Dagang Petrochemical Industrial Xi& A& R 2= E X
33 Tianjin Wuqlng Dawanggu Economic Development Area
7 EIEEFHEX
i County Economic Development Area X2 &8 % X
35 Tianjin Jinnan Xinda Industrial Park %22 &2k Tl FE X
36 Tianjin Jinghai Economic Development AreaX ;2852 K F 4 X
37 Tianjin Jinnan Economic Development AreaX i i f 2 i% F % [X
38 Tianjin Junliangcheng Industrial Park % i Z 43 T 1T & X
39 Tianjin Panzhuang Industrial Park 28 FE T
40 Tianjin Shuangkou Industrial Park X;23 [ Tl
41 Tianjin Wuging Fuyuan Economic Development Area
RERBRBEZFALRX
42 Tianjin Zhongbei Industrial Park %2 # 4t T & X
43 Tianjin Ziya Industrial Park &iEFF Ll @EX
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BE SEEN...AND MAKE A SCENE

Discover the new home of indulgence in Tianjin! Savor wicked
drinks, stunning city lights plus, enjoy the enchanting

voice of St. Lucia’s very own International Diva, Derede

and saxophonist Jab Tuesdays through Sundays.

50% off

Selected beverages until 30 September, 2010.
Cannot be combined with any other offer.

CitySpace at Raffles Tianjin
Taking you up where you belong

e Please call 2321 5888 ext.5106 for reservations
RAFFLES

[ANTIR CHINA 50F, Raffles Tianjin, No.219 Nanjing Road, Heping District of Tianjin 300051, PRC
RS- tianjin@raffles.com www.raffles.com/tianjin Tel: +86-22-2321 5888 Fax: +86-22-232] 5666



Transportation

S I 1. D OM ES TIC FLIGHTS for more, contact editor@businesstianjin.com
e e C (1=Mon, 2=Tue, 3=Wed, 4=Thu, 5=Fri, 6=Sat, 7=Sun)

From Tianjin To Tianjin

DEST DEP ARR Flight No Days ORIGIN DEP ARR Flights No DEVS
Changchun 10:55 12:30 GS6571/HU6571 2.4... Changchun 13:10 14:55 GS6572/HU6572 1234567
Changsha 08:05 10:15 CA1467 1234567 Changsha 21:10 23:10 BK2812 1.3.5.7
Chengdu 13:00 15:30 8L9976 123.567 Chengdu 09:35 11:55 8L9975 123.567
Chifeng 14:20 15:15 MU2135 1234567 Chifeng 16:05 17:15 MU2136 1234567
Chongging 11:20 13:50 HU6238/PN6238 1234567 Chongqging 08:15 10:30 HU6237/PN6237 1234567
Dalian 11:35 12:20 GS7579/HU7579 1234567 Dalian 20:20 21:10 GS7580/HU7580 1234567
Fuzhou 09:05 12:45 MF8138 1234567 Fuzhou 09:00 13:00 MF8137 1234567
Guangzhou 13:35 16:25 HU7201 1234567 Guangzhou 08:25 11:15 CZ3133 1234567
Guilin 18:00 20:40 BK2819 .2.4.6. Guilin 21:30 00:05(+1) BK2820 .2.4.6.
Guiyang 08:10 12:15 GS7465/HU7465 1234567 Guiyang 13:10 17:10 GS7466/HU7466 1234567
Haikou 09:50 14:30 GS7561/HU7561 1234567 Haikou 15:20 19:50 GS7562/HU7562 1234567
Hangzhou 13:50 15:30 MF8377 1234567 Hangzhou 22:10 23:50 MF8378 1234567
Harbin 07:00 08:50 BK2821 1.3.5.7 Harbin 09:30 11:25 BK2822 1.3.5.7
Hefei 07:05 08:30 BK2847 .2.4.6. Hefei 15:50 17:20 BK2848 .2.4.6.
Huhhot 14:00 15:10 GS7468/HU7468 1234567 Huhhot 09:05 10:10 GS7467/HU7467 1234567
Jinjiang 07:00 10:40 BK2857 1234567 Jinjiang 11:25 15:20 BK2858 1234567
Kunming 13:00 17:30 8L9976 1234567 Kunming 07:35 11:55 8L9975 123.567
Nanjing 14:55 16:30 FM9291 123.567 Nanjing 21:55 23:20 FM9292 .234567
Nanning 13:50 18:35 MF8377 1234567 Nanning 19:25 23:50 MF8378 1234567
Nantong 13:40 15:10 ZH9730 1..4.6. Nantong 11:20 12:55 ZH9729 1.4.6.
Ningbo 09:30 11:20 GS6603/HU6603 1234567 Ningbo 12:10 14:10 GS6604/HU6604 1234567
Qingdao 08:20 09:10 GS7575/HU7575 1234567 Qingdao 09:50 10:45 GS7576/HU7576 1234567
Sanya 17:15 20:50 MU9159/FM9159 1234567 Sanya 21:50 01:15(+1) FM9160 1234567
Shanghai 08:05 10:05 GS7205/HU7205 1234567 Shanghai 10:55 12:45 GS7206/HU7206 1234567
Shenyang 11:05 12:20 3U8861 12.4567 Shenyang 13:05 14:25 3U8862 123.567
Shenzhen 16:30 19:25 ZH9936 1234.67 Shenzhen 12:50 15:50 ZH9935 1234.67
Taiyuan 11:30 12:30 GS6601/HU6601 1234567 Taiyuan 15:45 16:45 GS6602/HU6602 1234567
Urumgqi 15:45 21:10 CZ6928 .23.5.. Urumgqi 09:50 15:00 CZ6927 .23.5..
Wuhan 07:50 09:40 GS6695/HU6695 1234567 Wuhan 20:05 21:45 GS6696/HU6696 1234567
Xiamen 14:30 17:10 MF855 1234567 Xiamen 13:45 16:15 MF856 1234567
Xi'an 08:10 09:45 GS7465/HU7465 1234567 Xi'an 15:40 17:10 GS7466/HU7466 1234567
Yantai 08:20 09:20 GS7421/HU7421 1234567 Yantai 19:20 20:20 GS7422/HU7422 1234567
Yinchuan 18:45 20:35 CZ6457 1.34.6. Yinchuan 21:25 23:05 CZ6458 1.34.6.
Yuncheng 08:30 09:55 GS6677/HU6677 .234567 Yuncheng 14:40 16:00 GS6678/HU6678 1234567
Zhang Jia Jie 18:30 20:40 BK2813 1.3.5.7 Zhang Jia Jie 21:30 23:40 BK2814 1.3.5.7
Zhengzhou 12:55 14:20 GS6609/HU6609 .2.4.6. Zhengzhou 20:10 21:30 GS6610/HU6610 .2.4.6.
Zhuhai 16:00 18:45 BK2831 .3.5.7 Zhuhai 23:05 01:50(+1) BK2832 .3.5.7

Airline Code

3u Sichuan Airlines FM Shanghai Airlines MF Xiamen Airlines VD Kunpeng Airlines
8L Lucky Air GS Grand China MU China Eastern Airlines ZH Shenzhen Airlines
BK Okay Airways HO Juneyao Airlines NS Northeast Airlines

CA Air China HU Hainan Airlines PN West Air

cz China Southern Airlines b Deer Air SC Shangdong Airlines




Transportation

Select INTERNATIONAL FLIGHTS (ieon 2T, 3ok, 42T 5P, St 75

From Beijing To Beijing

DEST DEP ARR Flight No Days ORIGIN DEP ARR Flight No PEVE
Addis Ababa 21:30 06:45(+1) ET605 1234567 Addis Ababa 00:30 20:00 ET604 ..34.67
Amsterdam 11:05 15:15 KL0898 1234567 Amsterdam 17:35 08:55(+1) KL0897 1234567
Bangkok 17:05 21:15 TG615 1234567 Bangkok 10:10 15:50 TG614 1234567
Brussels 01:20 05:55 HU491 .2.4.67 Brussels 13:50 05:10(+1) HU492 .2.4.67
Delhi 20:50 01:40(+1) CA947 ..3..6. Delhi 03:15 12:25 CA948 4.7
Dubai 23:55 04:20(+1) EK307 1234567 Dubai 04:10 15:10 EK306 1234567
Frankfurt 10:30 14:30 LH721 1234567 Frankfurt 17:20 08:30(+1) LH720 1234567
Hanoi 17:15 22:00 VN915 1.5... Hanoi 08:35 14:50 VN914 1.5..
Helsinki 10:55 14:25 AY052 1234567 Helsinki 18:05 06:55(+1) AY051 1234567
Hong Kong 10:00 13:35 CX347 1234567 Hong Kong 17:00 20:20 CX312 1234567
Istanbul 23:55 05:30(+1) TK021 123.56. Istanbul 23:45 14:00(+1) TK020 12.45.7
Kuala Lumpur 16:25 22:30 CA971 R Kuala Lumpur  23:30 05:50(+1) CA972 ... 6.
London 11:15 15:10 BA0038 12.4.67 London 16:35 09:30(+1) BA0039 1...567
Los Angeles 21:00 18:00 CA983 1234567 Los Angeles 01:40 05:20 CA984 1234567
Madrid 00:05 06:35 CA907 1.34.67 Madrid 11:25 05:00(+1) CA908 1.5..
New York 13:00 14:20 CA981 1234567 New York 16:50 18:20(+1) CA982 1234567
Osaka 13:50 17:45 JL886 1234567 Osaka 09:50 12:20 JL885 1234567
Paris 12:50 17:30 AF125 1234567 Paris 19:00 10:50(+1) AF126 1234567
San Francisco 16:00 12:40 CA985 1234567 San Francisco 14:50 17:55(+1) CA986 1234567

11:50 14:55 KE852 1234567 09:30 10:35 KE851 1234567
Seoul* 13:50 16:50 KE856 1.3.5.7 Seoul* 11:35 12:40 KE855 1.3.57

21:15 00:10(+1) KE854 1234567 19:00 20:05 KE853 1234567
Singapore 00:45 07:00 SQ801 1234567 Singapore 08:45 14:55 SQ802 1234567
Sydney 16:20 06:20(+1) CA173 1.3.5.. Sydney 20:00 05:50(+1) CA174 .2.4.6.
Tel Aviv 22:00 03:55(+1) LY096 2o Tel Aviv 22:55 13:30(+1) LY095 1.6
Tokyo 16:40 21:00 JL024 1234567 Tokyo 10:30 13:35 JL023 1234567
Ulaanbaatar 08:30 10:50 CA901 123456. Ulaanbaatar 11:50 14:00 CA902 123456.
Vancouver 15:50 11:50 CA991 1234567 Vancouver 13:50 16:15(+1) CA992 1234567

From Tianjin To Tianjin

DEP ARR Flight No Days ORIGIN DEP ARR Flight No Days
Hong Kong 08:35 11:50 KA1103 1234567 Hong Kong 12:50 16:00 KA1104 1234567

12:15 15:05 KE806 1234567 09:30 10:20 KE805 1234567
Seoul® 18:55 21:40 KE864 1234.67 Seoul® 17:05 17:55 KE863 1234.67
Nagoya 13:00 16:50 JL840 1234567 Nagoya 09:40 11:50 JL841 1234567
Kuala Lumpur  15:50 22:15 D7 2613 1.3.567 Kuala Lumpur 08:30 14:35 D7 2612 1.3.567

* Flights from Beijing/Tianjin to Seoul, from Seoul to Beijing/Tianjin provided by Korean Air.
Tianjin-Kuala Lumpur flights provided by AirAsia.
Schedules are subject to government approval and may be changed without prior notice.

Airline Code

AC Air Canada EK Emirates LH Lufthansa SQ Singapore Airlines

AF Air France ET Ethiopian Airlines LY El Al Airlines Ssu Aeroflot Airlines

AY Finnair EY Etihad Airways MS Egypt Airlines TG Thai Airways International
BA British Airways HU Hainan Airlines NH All Nippon Airways uL Sri Lanka Airlines

cA Air China L Japan Airlines NZ Air New Zealand VN Vietnam Airlines

CcX Cathay Pacific KA Dragon Air QF Qantas Airways

cz China Southern Airlines KE Korean Air QR Qatar Airways

D7 Air Asia KL KLM-Royal Dutch Airlines SK Scandinavian Airlines

S379VL 3SIHL AHHVYO ANV LNO 1LNO
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Transportation

¥80 one way
TEDA - Beijing Airport Terminals 2/3

BULLET (C) TRAIN
TJ ~ BJ (¥58 - ¥69 BJ ~ TJ (¥58 - ¥69
TRAINS Train Tianjin Beijing Train Beijing Tianjin
C2002  06:25 06:55 C2001  06:35 07:05
C2202  06:40 07:15 C2003  07:00 07:30
BJ-TJ-TEDA (¥14) TEDA-TJ-BJ (¥14) oos oess . 005 orito e
Train Departs Arrives Train Departs Arrives C2006  07:10 07:40 C2271  07:20 07:50
C2008  07:25 07:55 C2007  07:30 08:00
4493 13:10 16:08 4494 08:05 11:21 C2010 07:45 08:15 C2009 07:45 08:15
C2012  07:55 08:25 C2011  08:00 08:30
LIGHT RAIL C2014  08:20 08:50 2013 08:10 08:40
C2016  08:35 09:05 C2015  08:45 09:15
TJ - BINHAI (¥6) C2018  08:45 09:15 2201  08:55 09:30
Cc2272 08:55 09:25 C2017 09:10 09:40
Time Freq (min) Time Freq (min) C2022  09:30 10:00 C2021  09:40 10:10
06:00 - 06:45 15 06:00 - 07:00 15 C2024 09:55 10:25 C2023 09:55 10:25
06:45 - 07:54 5.8 07:00 - 08:00 o C2026  10:05 10:35 C2025 10:05 10:35
Zhong Shan Men  07:54 - 11:00 10-12 08:00 - 10:55 8-10 2204 1015 10:50 £2027 10:15 10:45
2028  10:30 11:00 C2203  10:30 11:05
(T3 - Binhai) ¥6 11:00 - 15:58 15 10:55 - 15:17 12-15 2030 10:40 11:10 C2029 10:55 11:25
First: 06:30 15:58 - 18:15 10-13 15:17 - 17:25 8-10 C2032  10:50 11:20 C2031 11:30 12:00
Last: 21:00 18:15 - 21:00 15 17:25 - 21:00 12-15 C2034  11:10 11:40 C2033  11:45 12:15
06:00 - 07:00 15 06:00 - 07:00 15 2036 11:35 12:05 2035 11:55 12:25
C2038 12:00 12:30 C2037 12:15 12:45
07:00 - 08:17 8-10 07:00 - 10:50 10-12 2040 12:30 13:00 2205 1255 13:30
08:17 - 10:05 11-13 10:50 - 12:20 15 2042 13:20 13:50 C2039  13:15 13:45
Dong Hai Lu 10:05 - 15:05 15 12:20 - 14:32 12 2206 13:30 14:05 C2041  13:40 14:10
(Binhai - TJ) ¥6 15:05 - 17:02 10-12  14:32-17:40 8-10 C2044  13:50 14:20 €2043  13:50 14:20
First: 06:30 17:02 - 17:58 5-8 17:40 - 18:30 12-13 C2046 _ 14:00 14:30 2345 14:10 14:40
Last: 21:00 17:58 - 18:30 10-12 18:30 - 21:00 15 222:2 1:;5) 1:22 czo:; i:;gg i;;g
18:30 - 21:00 15 - - C2052  15:05 15:35 C2051 15:10 15:40
Stops; C2054  15:20 15:50 C2053  15:20 15:50
C2056 15:35 16:05 C2207 15:40 16:15
lzacndicnanivion C2058 15:55 16:25 C2055 16:20 16:50
3.Er Hao Qiao 5.Dong Li C2060 16:20 16:50 C2057 16:30 17:00
9.Hu Jia Yuan v e G C2208  16:30 17:05 C2059  16:40 17:10
C2062  16:45 17:15 C2061  16:55 17:20
11.TEDA 13.Convention Center 14.Dong Hai Lu 2064 17:05 17:35 2063 17:25 17:55
C2066  17:15 17:45 C2065 17:40 18:40
TIANJIN-BEIJING AIRPORT Shuttle Bus C2068  17:45 18:15 C2067 17:50 18:20
¥70 one way C2210  18:15 18:50 C2069  18:00 18:30
o ) . C2070  18:30 19:00 C2071 18:20 18:50
Tianjin - Beijing Airport Terminals 2072 18:40 19:10 200 18:30 19:05
04:00-18:00, runs every 45 minutes C2074  19:00 19:30 C2073  19:05 19:35
Tian Huan Distance Bus Passenger Station C2076  19:10 19:40 C2075  19:15 19:45
The junction of Honggi Lu and Anshan Xi Dao C€2078  19:20 19:50 C2077  19:40 20:10
Tel: +86 1686 8999 C2080 19:45 20:15 C2079  19:50 20:20
C2082 20:35 21:05 C2081  20:05 20:35
. ) . " C2212  21:00 21:35 2281 20:25 20:55
Beijing Airport Terminals 2/3 - Tianjin c2084  21:15 21:45 2083 20:45 21:15
07:00, 08:00, 09:00 then every 30 minutes until 23:00 €086 21:25 21:55 €2211  21:15 21:50
Exit on the 1st floor at Gate 11/Terminal 2 and Gate3/Terminal 3 €2088  21:35 22:05 €2085  21:40 22:10
Tel: +86 10 6455 8718 C2090 21:55 22:25 C2087 22:20 22:50
2282  22:05 22:35 C2089  22:30 23:00
2092  22:15 22:45 C2093  23:00 23:30
TEDA-BEIJING AIRPORT SHUTTLE BUS C2004 22145 23:15

TG ~BJ (¥70-¥118 BJ~TG (¥70-¥118

No. 1 Metro Stops: METRO Tianjin

Metro line 1
Metro line 1 is from Liu Yuan station to Shuang Lin station. It crosses

Train Tanggu Beijing Train Beijing Tanggu
06:30-19:30, runs every hour C2272  08:29 09:25 C2271  07:20 08:14
1st Avenue, TEDA 2292 09:29 10:25 C2291  08:05 08:59
Tel: +86 22 6620 5188 C2274  12:14 13:10 C2273  10:45 11:39
C2276  13:44 14:40 C2275 12:35 13:29
Be|j|ng A|rport Terminals 2/3 - TEDA C2286  15:45 16:43 C2285 14:30 15:25
C2294  16:34 17:30 2293  15:20 16:14
10:00-22:00, runs every hour ) ) €2296  17:09 18:05 C2295  15:55 16:49
Exit on the 1st floor at Gate 11/Terminal 2 and Gate3/Terminal 3 Cc2278 18:14 19:10 C2277 16:55 17:49
Tel: +86 10 6455 8718 2298  19:24 20:20 C2297 17:55 18:49
C2280 19:59 20:55 C2279 18:50 19:44
2282  21:39 22:35 C2281  20:25 21:19

Wuging ~ BJ BJ ~ Wuging

ang Lin

Beichen, Honggiao, Nankai, Heping, and Jinnan districts z;‘:z “2:_';29 B;;],'lnsg Tcr;: 1 Bzg.':sg w:;:(;::
¥2-5, depending on distance travelled 2232 08:12 08:35 C2203  08:15 08:35
06:00-22:00, runs every 10 minutes, 5 minutes during peak hours 2204 08:32 08:55 2205  08:40 09:00
Tel: +86 22 6028 6777 €2206  09:32 09:55 €2207  09:10 09:30
C2208  10:47 11:10 C2209  09:50 10:10

e C2210  11:42 12:05 C2211  11:25 11:45
2.Ben Xi Lu 4.Hong Hu Li 5.Xi Bei Jiao 6.Xi Nan Jiao C2212  13:22 13:45 C2213  13:40 14:00

2214  14:32 14:55 C2223 13:45 14:05

12.Xia Wa Fang (11.Xiao Bai Lou . 10.Ying Kou Dao ©.An Shan Dao . 8.Hai Guang Si 7.Er Wei Lu 2234 15:37 16:00 C2231  14:50 15:10
13Nanlou | 14.TuCheng | 15.Chen Tang Zhuang) 16.FuXingMen *147.Hua Shan Dao C2216  15:47 16:10 C2215 16:15 16:35
C2218  16:27 16:50 C2217  17:20 17:40

C2224  17:42 18:05 C2219  18:25 18:45

C2220 17:52 18:15 2221 19:45 20:05

2222 20:07 20:30 C2233  20:15 20:35




EXPO
oo

hanghai Expo 2010

he hot weather hasn't seemed to stop anyone from

visiting the Shanghai Expo, which has recorded an

average of 300,000 visitors everyday according to
the organizers. This is noticeable in the long lines - some
more than 3 hours - you have to wait on to enter the pa-
vilions. But if you, like me, don’t have more than a couple
of days to see the Expo, there is salvation.

All around the expo (ex. near the Portugal Pavilion) are
reservation machines where you can select the pavilions
you most want to see and make a reservation for your visit.
This was probably the organizers’ answer to a rather unu-
sual phenomenon that occurred at the Expo: the selling of
places in line for a few yuan - a clever way of earning back
the ticket money. You can also call the Expo hot-line to get
information on how to reserve your ticket in advance. And
to visit your own country’s pavilion, just show your pass-
port at its VIP gate. Easy entry is guaranteed at least there.

Australia: The exterior of the pavilion, made of red ochre
steel, is inspired by Ayer’s Rock situated in central Australia.
Two steel statues of little kangaroos rest by the entrance.
As you enter, the first part, called Journey, houses paintings
and wax sculptures that exhibit and explain Australia and its
history. The second area, called ‘Discover, plays a short film
featuring three kids of different origins living in Austral-
ian cities and talking about Australian characteristics:
population, cities, lifestyle and the future. In the third
part, called “Enjoy’, you can sample Australian dishes and
drinks and buy some souvenirs to take home. From time
to time and by complete surprise, two actors dressed in
scuba gear are suddenly lifted to the pavilion’s ceiling
and perform as if swimming in the seas of Australia right
above your head.

Egypt: The pavilion’s modern exterior adopts black and

white colors. Guarding the entrance, two stone sphinxes
give passage to visitors. Inside the pavilion, abundant
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white spirals represent the continuity of time: the past
giving way to the present and the coming future, recall-
ing the knowledge of so long ago. The style means Egypt
is developing itself in harmony with its ancient history.
Reproduced in the spirals are videos about Egypt, the
ancient and the new, and plans to further develop the
country. Egyptian antiques and traditional songs together
with documentaries give the visitors insight into Egyp-
tians life, customs and traditions. Another beautiful piece
of culture is the embroidered towels and carpets made by
two women sitting in the pavilion. You can even purchase
a piece once they finish it.

Thailand: The Thai pavilion was constructed to imi-
tate Thai architecture. Gold, white and red dominate the
decoration, giving beauty and balance. As you enter, all
you can see are four screens in the center, one directed
to each side of the room. When the presentation begins,
waterfalls surround the screens that display Thai life, its
people, and their deep relation with water for newborns,
to newlyweds, in ceremonies and festivals, the same wa-
ter that irrigates their land and transports them and their
food inland. In the second area, two robots, a Chinese
statue and a Thai statue, talk with the public and take
them on a journey into Thailand’s history, culture and its
long relationship with China. They show how Thai and
Chinese people have long-shared knowledge and influ-
enced each other culturally. In the third part, visitors are
given 3-D glasses and seated to watch a video showing
how Thai people live, what they eat and which festivals
they celebrate. Outside, a Thai food stand sells delicious
meals from their varied cuisine. @



Australia

Thailand

+ Thailand
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BUSINESS CHINESE LESSON

MEETING WITH BUSINESS PARTNERS

(PART I)

Stating intention to cooperate
=H(1) | AERE(2)

bidoming | hézuodyixiang

I think that China has provided a very attractive environment for foreign investment.

# i}\i'v(3)| HE A SN % (4) | RELS) | T FEEWSIAR(G) | FREE(7).
wo | renwéi | zhdnggud | wei | waishangtouzi tigong | le | féichangxiyinrén de | huanjing.

We’re considering setting up a joint venture manufacturing electronic components.

1A E18(8) | ()] —1 EFERTEEE(10) | B | EEedr(1).

women | kaolu jianli yigé | shéngchan dianzi lingbujian | de | hézi giye.

I believe our companies have a lot to offer one another.

| ME02) | FJAW &IE | &4 | Kik(13) |HRFEE(14).

wo | xiangxin | wdmen de | hézud | hui géi | bici dailai liyi.

We would like to cooperate in future business.

E24ll] | BE(15) | % Ak E(16) | &TE.

women | yuanyi zai | weilai yewu shang | hézuo.

(1) =™ bidoming state (10) & r=BF shéngchdn dianzi
(2) &1EEM hézuo yixiang cooperation intention EEE lingbujian

(3) AR rénwéi think (11) &&W hézi giye

(4) 4 EIRE wdaishang téuzi foreign investment (12) 485 xiangxin

(5) = tigdng provide (13) it bici

(6) FEHIRE| AR féichdng xiyinrén de  very attractive (14) #5skF dailai lyi

(7) B hudnjing environment (15) B& yuanyi

(8) =& k&oll consider (16) K3k E  weildi yewu shang
(9) &z jianl set up

manufacturing electronic
components

joint venture

believe

one another

have a lot (benefit) to offer
would like to

in future business
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BUSINESS CHINESE LESSON

Initial bilateral understanding
XF3(17) | #1(18) | T #E
shuangfang [chabu lidojie

We need to know more about your policy for joint venture.

Ealll FE(19)] BZH(20) | TR R | X EREERW B | BER(22).
women [ xlOyao |géngdud de | lidojie¢ |nimen | dui [ hézijingying giyé | de | zhéngce.

What sort of business do you hope to set up with us?

)| HE(23) | 1 | ;A | 25 ftalkss(24)?
ni | xiwang hé | wémen | jingying | shénme yewu?

To what degree will Tianjin government support joint ventures?

RET BUF(25) | RETE ZRIRE £(26) | 32%(27)| ERel |Re

tianjinshi | zhéengfu | néngzai | dudda chéngdu shang | zhichi ézi qiye | ne?

(next month: terms, conditions and contract details)

(17) W5 shuangfang both sides, bilateral (23) #HE xiwdng hope

(18) #% chUbu initial (24) 4% shénme yewu what sort of business
(19) & xUydo need (25) BFF zhéngfu government

(20) BEZH géngdud de more (26) ZAFEEE  duodd chéngdUshdng  to what degree, how much
(21) T#& liGojié understanding (27) % zhichi support

(22) Bk zhéngce policy

If you meet any problems in learning Chinese, please send us an email at
We'll do our best to help you. See you next month.
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CALENDAR

SEPTEMBER 20
. MON [ @ TUE ] WEN |

TICC Coffee Morning
A Sheraton Hotel Tianjin
© 10:00

13-15

Annual Meeting of the New Champions 2010
4 Tianjin Meijing Convention & Exhibition Centre
(No. 18, Youyi South Road, Xiging District)

14.15

Lean Manufacturing Symposium
# Tianjin Riverside Holliday Inn

Mysterious & Musical YOIK-Finland Artist
Wimme Saari's China Tour Concert

4 Tianjin Concert Hall

© 19:30

¥ 10/30/50/80/100/120/150CNY

<, +86 22 2332 0068

21 28

The First Tianjin Binhai Ecocity Expo
4 Binhai International Convention &
Exhibition Centre

Peking Opera Along the Silk Road
A Tianjin Grand Theatre

© 19:30

¥ 180/280/380CNY

{, +86 22 2777 8571

.
80

China International Energy Storage and

Motive Power Battery Industry &

Technology Exhibition

4 Binhai International Convention &
Exhibition Centre

15-17

China Injection Moulding Expo
4 Binhai International Convention &
Exhibition Centre

Chinese Qin Concert from Father and Son Zeng
Chengwei and Zeng He

4 Tianjin Concert Hall

© 19:30

¥ 10/30/50/80/100/120/150CNY

{, +86 22 2332 0068

OCTOBER 2010

October

- = = sl VAN =]
MON TUE WED THU FRI SAT SUN

1 2 3 The Third China Paper Packing Industry (Tianjin)
4 5 6 7 8 9 10 Corrugated Carton Color-Box Packaging Print-
11 12 13 14 15 16 17 pnJEXpG

4 Binhai International Convention &
Exhibition Centre

18 19 20 21 22 23 24
25 26 27 28 29 30

70 SEP 2010 | Business Tianjin

Tianjin Chapter 2010 Fall Classic Golf Tournament
# Tianjin Yangliuging Golf Club

China Mining Congress & Expo
# Tianjin Meijiang International Convention &
Exhibition Center



Exclusive Tianjin New Property Tour and Mixer
4 Tianjin World Finance Center &
Xia Guang Dao No. 5

TICC Beijing Bus Trip
A Magnetic Capital

Silver Cloud In A Moon Night
World-Famous Piano Pieces Concert
A Tianjin Concert Hall

© 19:30

¥ 10/30/50/80/100/120/150CNY

_, +86 22 2332 0068

Australia Boys Choir Concert
# Tianjin Concert Hall

© 19:30

¥ 10/30/50/80/100/120/150CNY
{, +86 22 2332 0068

TIANJIN & BEIJING EVE

Zheng Yuanjie Children's Pantomime
Magic Cube - Gateway to Music

4 Tianjin Concert Hall

© 19:30

¥ 10/30/50/80/100/120/150CNY

¢, +86 222332 0068

Scotland-England Folk Song Concert
4 Tianjin Concert Hall

© 19:30

¥ 10/30/50/80/100/120/150CNY

_, +86 22 2332 0068

17

| Believe- Jane Zhang 2010 World Tour
Concert - Tianjin
& Tianjin Sports Center

19:30

300/400/600/880/1280/1600CNY

+86 22 5839 5839

24

Dmitri Shostakovich Works Concert
4 Tianjin Concert Hall

©19:30

¥ 10/30/50/80/100/120/150CNY

Q. +86 22 2332 0068

IANJIN & BEIJING EVE

CALENDAR

Tr

OO T JY 0N 8 0 VY T
- -

Wang Leehom's

Tianjin Concert

# Tianjin Olympic
Sports Arena

© 19:30

¥ 280/480/680/880
/1280CNY

{, +86 22 5839 5839

S ET L
20 265

Ecotech Tianjin

4 Binhai International
Convention &
Exhibition Centre

__ TIANJIN&BEUINGEVENTS |

The 68th China Auto Parts Fair
4 Binhai International Convention &
Exhibition Centre

Icecream China

# Tianjin China International Exhibition Center

China Pharm
A China National Convention Center, Beijing
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Chamber Report

4 AmCham-China Tianjin Chapter

Exclusive Tianjin New Property Tour and Mixer

1:45pm - 5:30pm, Thursday, September 16
Tianjin World Finance Center & Xia Guang Dao No. 5

AmCham-China invites you to attend a pre-opening tour of the
Tianjin World Financial Center (TWC), an iconic office tower lo-
cated along the Hai River due for completion in 2011. The tour
will also take in TWC’s luxury residential apartments. Following
the Tianjin WFC tour, attendees will have the opportunity to visit
Xia Guang Dao No. 5, a gated luxury residential community in
the heart of the city, characterized by quaint brick townhouses
and large gardens.

Registration Venue
1F, Hotel Nikko Tianjin, No. 189 Nanjing Rd, Heping District
X RER 1895 KiE A ALEIE 14

Flexing Your Workforce

Using Overall Labor Effectiveness to Manage
Fluctuating Demand

A Tianjin Chapter members’ dinner event

6:00pm - 8:30pm, Wednesday September 8
Radisson Plaza Hotel Tianjin

AmCham-China, Tianjin Chapter in conjunction with Kronos Soft-
ware (Beijing) Co., Ltd. invite you to attend this event on how to
best manage and maximize overall labor effectiveness (OLE).

Venue:

Peony Room, 3F, Radisson Plaza Hotel Tianjin, No. 66 Xinkai
Road, Hedong District

R XA EE66S KIERIFINE th i EEH AT

For more information, please email amandahe@amchamchina.org
or call + 86 22 2318 5072

Room 2918, 29F The Exchange Tower 2,189 Nanjing Lu,Heping District
Tel: +86 22 2318 5075 Fax: +86 22 2318 5074
Website: www.amchamchina.org

—(AFEDO6E —

Radisson Plaza Hotel Tianjin 66 Xinkai Road, Hedong District, Tianjin 30001 |

INDIAN

FOOD FCSTIVAL

ENEERT

| 3-24 September, 2010
Venue: Café@66 |F
Dinner:1800hrs - 2130hrs

For reservations,
please call: 022-2457 8888 ext.3623

PLAZA

ac;t;iiﬁfg

HOTEL TIAM]IN
ERTUNELEEE
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Oktoberfestis coming back

Muenchner Musikaten live German band , Germany Famous food with free
beers, valuable prizes with exciting games.

Join us for an unforgettable night...

The 5th Annual Oktoberfest - more to come:--

Price: RMB 288 per person
Promotion Period:October 14 & 15, 2010

Nomatter where or why you travel, there's always something wonderfully new to be found

renaissancetianjinTEDA.com

29,Second Avenue, TEDA, Tianjin 300457, China
Tel:(B622)66218888 Fax:(8622])66219999

R

RENAISSANCE

TIANJIN TEDA CONVENTION CENTRE HOTEL
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* European Food & Beverages
Celebration Evening 2010

Friday, 15th October

4 Join us for an enchanting evening of typical & appetizing European Food & Beverage ( el "4
prepared by the European Chef with the assistance of our Tianjin friends and our wine
& beer connoisseurs in the luxury newly opened Raffles Tianjin hotel. [

o

This year's event will feature:

= Cocklail lounge with selected cocklail served L\H
= Tasty foods, wines and beers from different European -
Countries

* Live band b p =
+ Entertainment and games \ '
* Lucky draw prizes ? ‘

+ Picture taking |

RMB350 per person, RMB3000 per table. S
Date: Friday, 15th October, 2010, 6:30pm-1:00am.

Tickets available now! Contact Kitty / YinYuan
Email: tianjin@euccc.com.cn  Tel: 86-22-23741122

Major Sponsors

7, AIRBUS
== AR

e
GOGLIO n

SIPSEN

Inngvation for potien! care

JoNES LANG m
LASALLE ¥

Exclusive Media Partner

.-'"\"H"H—-'-'-"-:.”- y
s Tl i
-__n."c.)."-:‘.h- T e -

Beer Sponsor Venue Sponsor

‘_.T‘_
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2010 Contest

The European Union Chamber of Commerce in China Tianjin Chapter is pleased to announce the first
ever EUCCC Tianjin Photo Contest! The contest goal is to promote Chapter member companies’ work
culture, environment, development and employee efforts.

The EUCCC has invited talented, professional photographers and artists to serve as judges for this con-
test. A public vote will also be held for a special prize. In addition to individual prizes, there are also
excellent corporate team awards.

Each photo should depict @ memorable event. Participants will be eligible to win prizes for any works
that are in accordance with the theme and accompanied by a description of up to 30 words. 5o tell
your stories and show off your company!

. = R db '8 A i e e P o
A/cll,'. OmE ow V] mEmn BUSINESS LIAN
-}ﬂt". o TIAMEN PLUS ¥ Fa
A Vesias @ :
. ®
Organizer ¢ |
European Union Chamber of Commaica in Ching Tianin Chapler

Participants and ugdiu Support

Member Companies of EUCEETianjin Chapter® ’

Media SponsorBusiness Tianjin

Dates 3 ‘_

1. Pholo Submitsion: Sap, 15k - Ocl, 3155 2010
2. On-line Vole: Ocl, 315t - Nov  15in, 2000

3. Jury Assessment: MNov. 2010

4. Winners and Awarcks Publication: 151 10 daysiin Becl

Prizes a9

Jury award - Based on jury vobe - 3 prizes:

First prize: | - 3,000 RMB in cash or i valle
Secondprize: 2 - 2,000 RMB in cash or gift gt
Third prize: 3 - 1,000 RME in cash or gift volde -

Fublic oward - Based on company member employees voles
One prize - = 2,000 RMB in cash or gift valua -

LY
Best Team Participation - The companles with the greotest number of gorticipants and submissions
One prize : = 1,000 RMB in cash or gift value

All winners are awarded certificotes issued by the organizers,
All winning entries will be published on the EUCCC website, co-published media, and of the end of
the presentation and exhibition on display af the General Assembly. ]

For more informalion. please visil: www.euccconlest.com of call 022-23741 122 o assistance.



Chamber Report

BENCHAM
BENELUX CHAMBER
OF COMMERCE
IN CHIMNA,

The Benelux Chamber of Commerce in China strengthens the business, government and community
ties between Belgium, The Netherlands, Luxembourg (Benelux) and China. By representing large,
medium and small sized Benelux companies, with offices in Beijing and Shanghai, we provide a wide
range of services to ensure our members' success in China.

—— BUSINESS DIRECTORY 2010-2011

We are very proud to offer you Tr—
the second edition of the Benelux Q=
Chamber of Commerce Business i
Directory 2010-2011. The
Business Directory is being sent
to all our BenCham Members,
both in China and abroad. Of
course, we don’t forget the
Belgian, Netherlands, Luxemburg
and Chinese officials who offer
their continuous support.

While all our members will receive one of more free copies
of the directory, non-members can buy the handy booklet
for 600 CNY per copy. Student Members pay the reduced
price of 200 CNY while members who crave yet another
copy pay only 300 CNY.

We hope the new directory will guide you through
the tangles of the Chinese and Benelux business
environments.

UPCOMING EVENTS

- 1 September 2010: Business Event — New
implementation rules for
enterprise reorganization: more
certainties or questions?

- 7 September 2010: Young Professional Event:

- 9 September 2010: Social Event — BenCham
members-only back to business

party

-15 September 2010: Social Event — All Chamber
Networking

-17 September 2010: SME Event — IPR Creative
Industry

To keep updated, please visit our website

www.bencham.org.

ORGANISING VISITS TO CHINA,
SEMINARS AND SPEAKERS.

Does your company out of Europe want to organise a
trip to China? Are you organising a study tour or field
trip to China with other companies? BenCham can take
care of your logistics, organise seminars, find speakers
and arrange company visits and field trips to trade fairs
or conferences.

PAST EVENTS

- 24 August 2010: Business Event — Reporting, a
small step to sustainability. Global
Reporting Initiative, a workshop on
making a CSR report.

OUR LINKEDIN FAMILY

All BenCham members are invited to become part of the
BenCham LinkedIn group.

To go directly to our member group, please visit
www.linkedin.com/groupRegistration?gid=105429.

BENCHAM BEIJING OFFICE

Rm. 5006 Xinhe Dasha

Sanyuanli No.14

Shunyuan Street

Chaoyang District

Beijing, 100027

Tel: + 86 (0)10 6465 0320
/0985

Fax: +86 (0)10 6465 2080

beijing@bencham.org

www.bencham.org

LR TTER PR X TR

ZRENK145

fEFNRES006 %,

MR B ZmAS . 100027

Tel: + 86 (0)10 6465 0320
/0985

Fax: +86 (0)10 6465 2080

beijing@bencham.org

www.bencham.org
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JIN

Japanese
E Chinese : : Benkay Japanese Dining

: : 5F, Hotel Nikko Tianjin
EChina Station i No. 189, Nanjing Lu, Heping District :
i2F, Radisson Plaza Hotel Tianjin

Tel: +86 22 8319 8888 ext. 3558

iNo. 66, Xinkai Lu, Hedong District ; 7152 H ARIRET
Tel: +86 22 2457 8888 AP XEREE89S
Eh | REAABRESE
T?Eﬁ%ﬂﬁééﬂi%f$%1ﬁkﬂﬂﬁﬁ .
: Chitose

; 5F, Ningfa Group

: No. 21, Shuishang Dong Lu
: Nankai District
i Tel: +86 22 2392 0287

gDing Tai Fung
:No. 18, the junction of
:Zi Jin Shan Lu and Binshui Dao

‘Hexi District FEH o

‘Tel: +86 22 2813 8138 ﬁ%z*ﬂi&%ﬂ STRERAE
Rz : _

ssﬂ@zﬁm 5%&LExz018% ! Kasum'

: 1F, Crowne Plaza Tianjin Binhai
i No. 55, Zhongxin Da Dao
¢ Airport Industrial Park
Tel: +86 22 5867 8888 ext. 2322
L mAsNE
CEEMRIN X AOKIESSS
P RERSEAERRBAEEE

Fortune Restaurant

,2F Crowne Plaza Tianjin Binhai
iNo. 55, Zhongxin Da Dao
‘Airport Industrial Park

;Tel: +86 22 5867 8888 ext. 2355
EEPRET
SEMRMIRROAMESSS
RSN ETMBAEE2E | Kushi Grill

: : 2F, Radisson Plaza Hotel Tianjin

: No. 66, Xinkai Lu, Hedong District

zFountain Lounge :
: Tel: +86 22 2457 8888

‘Hyatt Regency Jing Jin City

‘Resort & Spa | R N R

‘No. 8, Zhujiang Da Dao OARKHFFRE 66 RIERIHIE
:Zhouliang Zhuang, Baodi District ~ : - 3BEE2=

iTel: +86 22 5921 1234

HREHE : Seitaro
FIRXBEAREKIKESS : Sheraton Hotel Tianjin
Ejr;-t;‘igﬁﬁﬁﬂqgg;@g Zi Jin Shan Lu, Hexi District

i Tel: +86 22 2731 0909

{Go Believe DEARE AR

:Shipin Jie, Heping District SRR K LBEREXAE
;Tel: +86 22 2727 1116 :
JRRER

HEX R

: : Golden Elephant Thai

iTao Li Chinese Restaurant : Restaurant

i6F, Hotel Nikko Tianjin  No. 78, the junction of Yong’an Dao :

iNo. 189, Nanjing Lu, Heping District : and Guangdong Lu, Hexi District

Tel: +86 22 8319 8888 ext. 3561  : Tel: +86 22 2328 7801

BT S BHEERT

%D$E$Et %1895
FZAMBECE :

:YY Beer House

: (Behind International Building)

: No. 3, Aomen Lu, Heping District

i Tel: +86 22 2339 9634

CEERET

LRI XOR|TRR3S

e NN =)

iZen5es

:4F, The Westin Tianjin
:No. 101, Nanjing Lu
:Heping District

+86 22 2389 0088
HETRRET
FEREREEI01S
REEEBACTAEER

____indian_____[SNRNR

‘Alibaba Indian Restaurant & | 1F, Radisson Plaza Hotel Tianjin
:Bar : No. 66, Xinkai Lu, Hedong District

mmw>yiJmMN

:2F, Sports Hotel i Tel: +86 22 2457 8888

‘No. 90, Weijin Nan Lu, Nankai District ; HIHE66

Tel: +86 22 2391 6368 DARXFF 665 R IERIINE
R EEEEETER

i gERE | 2
R DAER0E f
R R

:Chateau35 Wine Bar & Bistro

:Opposite 79, Changde Dao

§(Between Kunming Lu and Yunnan Lu) :
:Heping District

iTel: +86 22 23315678 +86 1592218 2183 :

EEE%Eéﬁﬁﬁ%
FIFERE
EX R

‘www.chateau35.com

BE/9SXNE

:Glass House

‘Hyatt Regency Jing Jin City
‘Resort & Spa

:No. 8, Zhujiang Da Dao
:Zhouliang Zhuang, Baodi District
iTel: +86 22 5921 1234
KB
FRXEREBIKIESS
FURFIR B S

La Seine

:No. 50, Tianjin Italian Style Town
:Ziyou Dao, Hebei District

iTel: +86 22 2446 0388
BWAERET
STAER B BHEEAF K0S

Paelleta Spain

:No. 50-52, Kaifeng Dao

:Xiao Bai Lou (1902 Street)

‘Hexi District

zTel: +86 22 2311 0081
TBRIKEHIR

DA R/NEERHRIEHES0-525

{Pan Shan Grill & Wine

:2F, Main Building

:Sheraton Hotel Tianjin

:Zi Jin Shan Lu, Hexi District

Tel: +86 22 2731 3388 ext.1820
2 A E\ R
SHAXESIIRKEERERE

iPizza Hill
:Bldg. B, Magnetic Capital

[EEH2R

:Lingbin Lu, Nankai District

§Te|: +86 22 2385 5025

RERERLEFRIRX

R RO BB B R 5B IR
CAER S RESKRERN785

Lifestyle Listings

Prego

:3F, The Westin Tianjin
:No. 101, Nanjing Lu
Heping District

+86 22 2389 0088
EAFRT
N X F R
W TEESR

FREG O
Hﬂh;

101 S RZEER

:Seasonal Tastes :
: 1F, The Westin
Tianjin No.101, :
Nanjing Lu

: Heping District
§Te|: +86 22 2389 0088

DYHRT R HBT
FIPREREI0] S
KEEBERHCTEE =R

Venezia Club
;No. 48, Tianjin Italian Style Town
:Ziyou Dao, Hebei District

iTel: +86 22 8761 3413
AT
SAAEX B Hi#E

BAFR G485 |

;Wyndsong Restaurant

:1F, Crowne Plaza Tianjin Binhai
:No. 55, Zhongxin Da Dao
:Airport Industrial Park

iTel: +86 22 5867 8888 ext. 2333
NZ HEFET
SEYIR M I X RO KIESSS
RERBEZAERBAEEE

‘Qba Bar
i2F, The Westin Tianjin
iNo. 101, Nanjing Lu
:Heping District

iTel: +86 22 2389 0088
Qe

FFEXEREI01S
$EB§J’I,HET/EF2E

Banks

:Agricultural Development Bank :
‘Tianjin Branch :
‘FF, bldg. B, no. 139, Nanjing Lu
‘Heping District

Buy IMPORTED WINE
from ELUROPE

Selecrion of Red
and White Wines

Free Home Delivery

o o 12 bottles

ks prices and our
regular semvice by

c-mail wines®jin24h.com
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Lifestyle Listings

;Tel: +86 22 2711 5744
RERRT RN
X IR 39 SBEFE

:Bank of China, Tianjin Branch
:No. 80, Jiefang Bei Lu

‘Heping District

ETeI: +86 22 2710 2001

TR EBRITREST

RIS IR R AL B80S

:Bank of East Asia (BEA)

‘Bldg. G, Rome Gardens

;No. 47, Youyi Bei Lu, Hexi District
:Tel: +86 22 2332 1662
FRIRITARAA

SHEX ZHALR47S Z R GCRE

{BNP Paribas
:11F, The Exchange

Tel: +86 22 2318 7000
CEEERRIT
g%DSFIX%Z%'?EﬁlB‘?%%iEfiZH =

:China Bohai Bank

‘Bldg. 1, Magnetic Capital
;Binshui Xi Dao, Nankai District
iTel: +86 22 5839 1358

EEIRIT

iCitibank

E18F, The Exchange

:No. 189, Nanjing Lu, Heping District
:Tel: +86 22 8319 1988 ext. 73812
EIRAT
FRIK189SELI H18F

:HSBC, Tianjin Branch
:Ocean Shipping Plaza

:No. 1, Haihe Dong Lu

‘Hebei District

;Tel: +86 22 5858 8888

B LELFERITREST
ARG AR 151 S

‘Standard Chartered

:36F, The Exchange

:No.189, Nanjing Lu, Heping District
Tel: +86 22 8319 1360

SEITIRAT

:Woori Bank

:Bldg. 1, Magnetic Capital

:Binshui Xi Dao, Nankai District

iTel: +86 22 2338 8008

RFIRIT

X FKPERE L S

:Porsche Center Tianjin

:No. 59, Qiche Yuan Zhong Lu
:Airport Industrial Park

;Tel: +86 22 2435 9911
IRABRREREEAHO
IEEMRIN IR R ER PSS
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R AR X T3S
: (RO A 803 %

R X EKPREBUE L i1 S
: : German Chamber of

i Commerce, Tianjin Office

: No. 3, Yuliang Lu, Nankai District
: Tel: +86 22 2301 1709
BERSRESS
EARBEREIS

i Tianjin Tianbao Auto Sales &
: Service

: No. 70, Huanhe Bei Lu

¢ Airport Industrial Park

Tel: +86 22 8827 7777

REREREHERSHRAR

| SSEIN T REAILE70S

European Chamber, Tianjin
: Chapter

: Room 15A17, Suite 17

: Magnetic Capital

: Binshui Xi Dao, Nankai District
Tel: +86 22 2374 1122
HERBERSXESS

| B IR 2K P B R L T
CISAT7EETTE

German Business Circle
:No. 189, Nanjing Lu, Heping District :

Tianjin

: Deutscher Unternehmerkreis
: Tianjin, DUT

: Office 803, Huake Center

: No. 3, Kaihua Dao, Huayuan

¢ Industrial Area, Nankai District

i Tel: +86 22 8371 7855

REREBEABESR
24

i The American Chamber of

: Commerce, Tianjin Chapter

: Room 2918, 27-29F, bldg. B

i The Exchange

i No. 189, Nanjing Lu, Heping District :
: Tel: +86 22 2318 5075
EERsRENS
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{ Tianjin Japanese Association
Room 607, International Building

: No. 75, Nanjing Lu, Heping District
: Tel: +86 22 2313 2522

A XERER1895ELT 36k :
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REAAAS

i Tianjin Korean Chamber of
: Commerce & Industry

i 1F, Feng Lin Hotel

i No. 6, Binshui Xi Dao

i Nankai District

i Tel: +86 22 2395 7991

Car Dealers

| TR FKFES SHIRRIR =

REFEEFS

: Tianjin Korean Society
i 1F, Feng Lin Hotel

: No. 6, Binshui Xi Dao

: Nankai District

: Tel: +86 22 2395 6600

REHEAZ
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{International Schools

! International School of Tianjin :
Weishan Lu, Jinnan District :
: Tel: +86 22 2859 2001

[ EPRARRR DR

R ORI S

: Tianjin International School
:No. 1, Meiyuan Lu, Huayuan
Industrial Area, Nankai District

: Tel: +86 22 8371 0900

| RRE AR
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i Tianjin Rego International
:School

: No. 38, Huandao Xi Lu

: Meijiang Nan, Hexi District
 Tel: +86 22 8816 1180

KR E AR

ST RS TR S 385

: Wellington College
i International Tianjin
:No. 1, Yide Dao, Honggiao District

KRB RGE PR ER

LTRR XS

:Kindergartens

: Hopeland International

i Kindergarten & Day Care

: Center

: No. 46, Xiaguang Dao

: Weijin Nan Lu, Nankai District
Tel: +86 22 2392 3803
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{ Universities

: German Language Centre

: Tianjin Foreign Studies

i University

: Bldg. 3, Tianjin Foreign Studies
: University

: No. 177, Machang Dao

: Hexi District

Tel: +86 22 2326 5642
FREINEIBEZERR
CAEXSE 1 7S RKEINEIE

s
=a s

L

Fh3SHk

: Raffles Design Institute, Tianjin :
i Block H, no. 28, Jinjing Lu

: Xiging District

 Tel: 400 688 7300
PR IR E B
ARS8 SHE

SR A, : Radisson Plaza Hotel Tianjin
: : No. 66, Xinkai Lu, Hedong District
: Tel: +86 22 2457 8888

| KRR

DR IS

InterMediaChina is
Tianjin’s premiere
event planning
company. We will

Ve

: pinpoint the features that can

: make your event a success and
i ensure that your target audience is :
i reached through superb advertising :

TAMRMIX ALK

and promotion.

: Also arrange the following:
: » Budgeting :
i » Selecting and reserving the event :

site

i » Transportation and parking

: To set up an event with

: InterMediaChina, please send :
i e-mail to gm@intermediachina.com

Exhibition Centre

: Tianjin International Exhibition :
i Center :
i No. 32, Youyi Lu, Hexi District

: Tel: +86 22 2801 2988

REEFFRRHRO
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Hotels & Apartments

wddkk Hotels

i Crowne Plaza Tianjin Binhai
: No. 55, Zhongxin Da Dao

: Airport Industrial Park

: Tel: +86 22 5867 83888

RERFGEHEBBHBEE

E55%

i Golden Crown Hotel

i No. 18, Nanjing Lu, Hexi District
: Tel: +86 22 2303 8866

L% B AEE
OUAXFERER185

: Golden Ocean Hotel ;
: No. 338, Nanjing Lu, Nankai District:
: Tel: +86 22 2746 6666 :
L SEAER

X ER%338S

i Holiday Inn Tianjin Riverside
: Phoenix Shopping Mall

: Haihe Dong Lu, Hebei District
Tel: +86 22 2627 8888

P REETRAEE
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: Hotel Nikko Tianjin :
i No. 189, Nanjing Lu, Heping District
Tel: +86 22 8319 8888 i
CREEAUERE

XA 1895

Hyatt Regency Jing Jin City
: Resort & Spa

i No. 8, Zhujiang Da Dao

i Zhouliang Zhuang, Baodi District
: Tel: +86 22 5921 1234
RCEETIRYBE
CERKERERINESS



:Raffles Tianjin Hotel
:No. 219, Nanjing Lu
:Heping District

:Tel: +86 22 2321 5888
RSB
X ERE2195

ERenaissance Tianjin Hotel

;Tel: +86 22 2302 6888
T AR
AP RERE1055

:Sheraton Hotel Tianjin
:Zi Jin Shan Lu, Hexi District
:Tel: +86 22 2731 3388
CREERBEXEE

DX KR

:TEDA International Club Tianjin
: Astor Apartment

i No. 32, Tai’er Zhuang Lu
: Heping District

Tel: +86 22 2303 2888
(FIRE A
CMEXAJLERI2S

:No. 7, Fukang Lu, Nankai District
:Tel: +86 22 5869 5555
KRk EFLE
HAXERES

iThe Westin Tianjin

:No. 101, Nanjing Lu, Heping District :
:Tel: +86 22 2389 0088

K RBREASTER THOWESTIN
PR AREE1012

iTian Bao International Hotel
:No. 368, Jingmen Da Dao
:Baoshui District

iTel: +86 22 2576 1588
CRERXRIREREE
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iTianjin Saixiang Hotel

:No. 8, Meiyuan Lu, Huayuan
:Industrial Area, Nankai District
gTeI: +86 22 2376 8888

=S i)
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: wikrwd Hotels
:Best Western Byronn Hotel
‘Tianjin

:No. 90, Xi'er Dao

:Airport Industrial Park

:Tel: +86 22 8486 0000

:Global free reservation telephone:
20800 0013 1779

: ,?- }%EI-Z:}EF
:Crystal Palace Hotel Tianjin
:No. 28, Youyi Lu, Hexi District
gTeI: +86 22 2835 6666

KRB IRE

SAT X KIHEE 285

:Dickson Hotel

:No. 18, Binshui Dao, Hexi District
;Tel: +86 22 2836 4888

SRR TENE

AP X RKIE8S

: Geneva Hotel

: No. 32, Youyi Lu, Hexi District
: Tel: +86 22 2835 2222
EFIE
CHX RIHEI2S

IS

: Jinbin International Hotel
: No. 135, Anshan Dao

:No. 105, Jianshe Lu, Heping District :
: Tel: +86 22 8331 1818
L EEERAES

R XERLEI3SS

Heping District

i Jun Yue Hotel

: No. 16, Guizhou Lu, Heping District :
: Tel: +86 22 2308 8888

LB EE
CFEX R

MEE165
Apartments

: : Crystal Palace Hotel Apartment :

No. 28, Youyi Lu, Hexi District

i Tel: +86 22 2835 6666
OKBERELAR
X K285

Sheraton Apartment

Zi Jin Shan Lu, Hexi District
: Tel: +86 22 2731 3388
CERBEAE
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Somerset Olympic Tower
No. 126, Chengdu Dao

Heping District

Tel: +86 22 2335 5888
RIEEFERMILTT KE RS A
BRI XERE 265

Somerset Youyi

No. 35, Youyi Lu, Hexi District

Tel: +86 22 2810 7888
KEBRBRERSAE
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: TEDA International Club Tianjin :
: No. 7, Fukang Lu, Nankai District
 Tel: +86 22 5869 5555

[ REREERREAE
EARE RS

Tianjin Centre Residences
i No. 219, Nanjing Lu, Heping District :
: Tel: +86 22 5868 2888

PN=1e2V YA
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LOGISTICSTIANJIN can provide
: a full range of LOGISTICS
i SERVICES:

= Import and Export shipments
: = Pick up/deliver shipments and

documents
= Inland container transportation

i = Customs clearance

= Inspection and quarantine
declaration

? = Warehousing in bonded zones

: For further details, please send

; e-mail to
: service@logisticstianjin.com

Printing Material :

TIANJINPRINT is a 24-HOURS

: professional printing service

: provider. Provides the highest level :
: of service by employing the most

¢ advanced equipment, superior

: customer service, and excellent
quality control systems, to ensure

: that customers receive the highest
: quality products and services.

¢ Print, including design, prepress,
¢ finishing, binding and inserting.

: For projects or inquiries, please
: send e-mail

: to info@tianjinprint.com

Promotional Products |

{ PROMOTIANJIN is a traditional
i promotional products agency
serving major corporations and non- :
: profit agencies since 1998. Based in :
¢ Tianjin, it has been actively serving

: accounts in financial services, health :
: care, media, non-profit, advertising, :
: cultural affairs and home and

¢ industrial furnishings fields. Main

: clients are organizations of all sizes
¢ throughout China and abroad.

! For further details, please send

: e-mail to

: gm@promotianjin.com

Real Estate & Relocationf

E-SMART Relocation

i Consultants Co., Ltd.

i 19B, Tower 2, Zijin Garden

i No.15, Binshui Dao, Hexi District

: Tel: +86 22 2836 0997

| TP R S R |
ER 2K 55 S TEm2E 198 ¢
: : Aroma (Tianjin) Golf Club

Green base, Guangang Senlin Park

: Dagang District :
: Tel: +86 22 6328 5000

B (RE)E

LC Relocation C21

Office 708, Galaxy Mansion
: No. 68, Yuexiu Lu, Hexi District
: Tel: +86 138 2099 1956

ki Kﬁ@%&%éSﬂ%’iEﬁJkEmEié

: Royal Relocation Consultants

: 20B, bldg. 2, Zi Jin Garden

g No. 15, Binshui Dao, Hexi District
¢ Tel: +86 22 2813 6943

R B RSERAR
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Lifestyle Listings

CAR/BUS ’

Rental Services :
in Tianjin and

§ merialsesyiess Beijing with
:reasonable rates.

: Tel: +86 135 0207 0987

: To make a reservation or enquiry,
i please send e-mail to

{ info@chinabustravel.com or call
+86 135 0207 0987

Serviced Office

The Executive :
Centre :
o 29F, bldg. 2,

The Exchange

g No 189, Nanjing Lu, Heping DIStI’ICt.
;Tel +86 22 2318 5000

REEEFF PO

R 189S 229 R

Travel Agencies
{THE STARS Tanins
- TRAVEL

: tourism for foreigners
: Tel: +86 159 2200 0555
: E-mail:info@thestarstravel.com

travel agency :
specializing |n

fTianjin China International
i Travel Service

No. 22, Youyi Lu, Hexi District

i Tel: +86 22 2810 9123
| K E E AR AT
TR ZIEE22S

: Tianjin China Travel Service
:No. 16, Pingshan Dao, Hexi Dlstrlct

Tel: +86 22 2430 1330

FRIETE R EMRATAE
CARRFUE6S

Heavenly Spa by Westin
: 6F, The Westin Tianjin

No.101, Nanjing Lu, Heping Dlstrlct
: Tel: +86 22 2389 :

IKF7
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Golf Clubs

RRIRRH :
KAEXEERMAE jﬂigiﬂli

Regal Rivera Golf Club

:Jingjin New Town

:No. 1, Zhujiang Nan Lu, Baodi Dlstnct
: Tel: +86 22 2966 9266 :

BE/RKRELRE
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SEP 2010 | Business Tianjin 79

%)
©
-
>

Ser

SPORTS




¢
@
)
0))
<
<
<
Q

vices

Ser

: SEYRIN X HLR

Lifestyle Listings

§T|anj|n International Hot Sprmg

olf Club
0. 5, Zhongxin Da Dao

EAirport Industrial Park

el: +86 22 2489 0391
EE BT/D]I?% BRKELRT
HSS

: Tianjin Pearl Beach

ternational Golf Country Club

:Yingcheng Hu, Hangu District
;Tel +86 22 6720 1818
CREREE &fﬁfﬂféﬁﬁ%uﬂ

X E

'Yang Liu Qing Golf Club

Overpass the northern bridge)
ijing Lu, Yang Liu Qing Zhen

: Xiging District
i Tel: +86 22 2792 2792
M S BRKIBRED
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: Golf Clinic/LAB/Golf Fitness/
:Pro Shop/Golf Club Coupons

: B2, Huagjao Building, no. 92-1 Nanjing :
: Ku, Heping District

i Tel: +86 22 2392 1936

+86 22 2331 8407

{ Fax: +86 22 2392 1937
: E-mail: kwisunkim@hotmail.com

HREBRKISHT AL

X RO 51 1 B A
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owerhouse Gym

: Binjiang Shopping Center, Kaifeng Dao |
: Xiao Bai Lou (1902 Street)
:Hexi District

el: +86 22 2302 2008

CENRBHESRD
U X/NBRETIEY)
; 7 X/ NS

ESheraton Hotel Fitness Center

side Sheraton Hotel Tianjin
i Jin Shan Lu, Hexi District

i Tel: +86 22 2731 3388 ext. 2228
ERBREERPL
TR %S

LB ESREIRIEA

;Westin Workout

EWI\I!H'

i 5F, The Westin Tianjin
iNo. 101, Nanjing Lu, Heping District
: Tel: +86 22 2389 0088

HTRE1EG
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HOTHBEIESE
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Swimming Pools

§SW|mm|ng Pool by Westin

: 5F, The Westin Tianjin

:No.101, Nanjing Lu, Heping District
i Tel: +86 22 2389 0088
BT TR RO
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| TEDA & TANGGU|

§Wan Li Chinese Restaurant

i 2F, Renaissance Tianjin TEDA
Hotel & Convention Centre

iNo. 29, 2nd Avenue, TEDA

i Tel: +86 22 6621 8888 ext. 6750
CATRERET
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KBEERSWHO2E

|
Golf Studios :

i11F, Holiday Inn Binhai Tianjin

:No. 86, 1st Avenue, TEDA

ETeI: +86 22 6628 3388 ext. 2730

EEE
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:Sake n Sushi Bar

kﬁSé?ﬂEiwﬁﬁx
HBENE

Indian & Thai

:Sawasdee Thai & Indian Food

3No 1-4-7, King Buyer Shopping Mall :
No.32, 3rd Avenue, TEDA

iTel: +86 6629 2120
FEREREET :
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EBrasserle Restaurant
:Renaissance Tianjin TEDA
§Hote| & Convention Centre

:No. 29, 2nd Avenue, TEDA
: Tel: +86 22 6621 8888 ext. 3711
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BBEERSIWAD

Parrot Restaurant & Bar
:No. 88, Huanghai Lu, TEDA

§Te|: +86 22 6620 1663
R TR
4 R #5286

e e iy

:Dosen Residences

: TEDA Fashion Plaza
Aoyun Lu, TEDA

iTel: +86 22 6628 5656
: TEX/\”E

AR RIZBRIFAN T

EHoIiday Inn Binhai Tianjin
iNo. 86, 1st Avenue, TEDA
i Tel: +86 22 6628 3388

REEEREBE
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: Vista Clinic

¢ An International standard clinic

: providing comprehensive medical :
: service for Expats and their :
i families. Open 24 hours a day, 365
i days a year. :
i B29, Beijing Kerry Center

:No. 1, Guanghua Lu
¢ Chaoyang District, Beijing, 100020 :
: Tel: +86 10 8529 6618 :
i www.vista-china.net

‘Holiday Inn Express Tianjin

: Binhai

;TEDA Fashion Plaza
:No. 11, Aoyun Lu, TEDA
ETeI: +86 22 5988 8999
LRERGRERAEE :
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| Exhibition Centre |

‘Tianjin Binhai International
iConvention & Exhibition Center:
:5th Avenue, TEDA :
iTel: +86 22 6530 2888

: :Renaissance Tianjin TEDA

:Hotel & Convention Centre
:No. 29, 2nd Avenue, TEDA

iTel: +86 22 6621 8888
R TERIEE B2 O
FERE-KEHIE

: TEDA International Hotel & Club :
:No. 8, 2nd Avenue, TEDA
: Tel: +86 22 2532 6000
(REEPPEEERE
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Tlanjin Ruiwan Hotel
:No. 2527, Yihao Lu, Xingang
Tanggu District

{ Tel: +86 22 2578 0001
CREREEE
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Hrdrdrdr
:Baiyun Hotel

:No. 12, the junction of Fada Jie and :

:Nanhai Lu, TEDA

Tel: +86 22 6620 8888
= by i
TR XEBHEZAERZA125

D. D. Center

No. 26, Jieda Lu, 3rd Avenue
:TEDA

Tel: +86 22 2532 0088

CRH R RE
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‘Tianjin TEDA Chamber of
:Commercel/International

:Chambers of Commerce

;A -2, Investment Service Center
:No. 19, Hongda Jie, TEDA
;TeI: +86 22 2520 1071
IREFEAXB=/EFES
H19SRERS L |

Internatlonal Schools

;TEDA International School
No. 72, 3rd Avenue, TEDA
iTel: +86 22 6622 6158

[ RIREPRER
FEXB=AEH/25

:Tianjin TEDA Maple Leaf
! International School

iNo. 71, 3rd Avenue, TEDA

: Tel: +86 22 6622 6888
RSP E Bk
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:Kindergartens
:Gymboree Play & Music

:2F, bldg. 1, Golden Street Center
:Zhongxin Bei Lu, Tanggu District
ETeI: +86 22 6636 7699

BEN

X AR OAERE R S O

REEFEIFSREH L

SRR BEAM

| Golf Club §

:Tianjin Warner International
:Golf Club

No. 1, Nanhai Lu, TEDA

iTel: +86 22 2532 6009

REERZRKIBR

FEXFEBEKS

Gyms

Champs Elysees
:2F, Renaissance Tianjin TEDA

§Hotel & Convention Centre
No. 29, 2nd Avenue, TEDA
ETeI: +86 22 6621 8888 :
EHMERI AR
FFERE-REOSFERME |
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‘Holiday Inn Binhai Hotel
:Fitness Center

:15F, Holiday Inn Binhai Tianjin

:No. 86, 1st Avenue, TEDA

Tel: +86 22 6628 3388 ext. 2960
RERERAEERES RO :
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To include your advertising in the next issue, please write to
classified@businesstianjin.com before the 15th day of the current month.




Arts & Leisure

Znd www.cnhrexpo.com

PAT

Services Expo

" 5::}!3

an ExFﬁ‘ai'trllat-Ser"\'ilces Exbo

30-31 October 2010 Hong Kong Macau Center Swissotel Beijing, China

Contact Information:
Tel: 0086 10 63356410, 63356413,
633564186, 51200834

Fax: 0086 10 63356430
E::ail: info@cnhrexpo.com << Fl‘ee Entran c e

THE STARS|TRAVELLING WAS N |;-.|;|- Hi5 EXC

TRAVELIE

Whether you're looking for:
A modermn and frenetic city dinerany
A jourmnay to anceent locatons
A strodl thndugh magnificent landscapes of & calmeng day by the saa
we will make d happen®

For further information, please send an E-mall to




Arts & Leisure Book Review

Forbes Best Business Mistakes: How Today’s Top
Business Leaders Turned Missteps into Success Forbes

by Bob Sellers BEST
review by Joei Villarama { BUS ESS

Businessmen, executives and financial wizards have parlayed some of their greatest mistakes into MIs : “Es
windfalls. Bob Sellers compiles these stories in an easily digestible book of anecdotes sandwiched be- e THKIRAYS, TP
tween profiles of individual legends (e.g. Jack Welch), CEOs (e.g. Barbara Corcoran), the soon-to-be- sitict e
famous (e.g. Craigslist's Jim Buckmaster) and already famous personalities (e.g. Suze Orman) in the

money-making world.

Getting fired, losing everything in the stock market, a nightmare interview — the hook is how mundane

episodes like these get turned around to gain an upper hand in life. Wiped out at a Nassau blackjack

table, PIMCO Founder Bill Gross refused losing. He beat the system by pouring over a card-counting Language: English
book, won in Vegas, and then translated the lesson into managing risk applied to investments. Hosting Paperback: 224 pages
a wet t-shirt contest with some under-aged participants ended Mark Cuban’s bar-owning career, but Price: 350 CNY + Shipping
launched him on the path to becoming a dot-com billionaire. In another thread, a botched marketing

ploy accidentally led to an early ride on the internet bandwagon.

Interestingly, there are lessons in the book that contradict one another. For instance, David Novak’s “Show me a good business,
and I'll show you a good leader” versus Peter Lynch’s “Go for a business that any idiot can run — because sooner or later, any idiot
probably is going to run it". The truth falls into a rather wide range when it comes to aspects of leadership, but in the arena of fail-
ures learning is inevitable. Pharmaceutical mogul R.J. Kirk said that with success, “you can't tell which were the critical factors” that
contributed to it. It can’t be proven because you can’t “go back in time and alter those inputs and try it the other way”. With failure, on
the other hand, it's “possible to derive some inferences and therefore learn”.

Speaking of which, the publishers could learn from some mistakes in this book. There are redundancies and inconsistencies in the
profile formats, not to mention copy-pastes from Wikipedia. Some narratives of mistakes are so brief that one wishes other notewor-
thy entrepreneurs were instead added to the roster.

As one “secret” from financial management expert Dave Ramsey goes, “Everything we’'ve done has been built on mistakes. We fig-
ured out that the gleaming mountain of success looks more like a pile of garbage. All you're doing is standing on it instead of lying
under it... The way we run an organization — the core values that are written down — are the things we did wrong and figured out how
not to do anymore.”

If you want to purchase this book, please send an email to BOOKS@INTERMEDIACHINA.COM, we will deliver the book to your door.

QUOTATIONS OF THE MONTH

Common sense in an uncommon degree is what the world calls wisdom. —— Samuel Taylor Coleridge
A man who dares to waste one hour of time has not discovered the value of life. — Charles Darwin

The snow goose need not bathe to make itself white. Neither need you do anything but be yourself.
—— Lao/i

Choose your pleasures for yourself, and do not let them be imposed uponyou. —— Lord Chesterfield
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For a Healthier Lifestyle ArtS & Leisure

THEW
=" paily Treats at the Westin - Scrumptious Moments

and homemade recipes have made it challenging for famous dishes like these to continue to amaze. But

F ramboise Emulsion and Panna Cotta. These desserts first caught my attention because renowned chefs
those who know best proved me wrong again after the first bite.

Depending on your taste, Daily Treats is the best bakery in town. Executive Chef Eric built his menu commit-
ted to healthier living. At Daily Treats one motto is “reduced sugar’, supporting the Westin's healthy philoso-

phy.

Of course, if you're looking for addiction at Daily Treats, look no further than the signature dessert: Poached
Chocolate. Yes, that’s the name. You need not to know every technique involved in its production, which are
quite a few and include cooling on marble. What you do need to know is it’s the ultimate cocoa delicacy that
melts in your mouth.

! Have you ever tasted a blueberry and strawberry cheesecake that created an overwhelming supernova of
sweet flavours in your mouth? Well, experience the explosion. And for ice cream aficionados, find everything
from favourites like chocolate and strawberry to striking flavours like red bean and peas.

Daily Treats bakes custom cakes for weddings, birthdays and more, to whatever requirement you might have. Even bring in a
photo that you want reproduced as the cake topping’s design!

But let’s not forget about the rich variety of exotic fruits at Daily Treats. They come from all over the world in wonderful colours
and aromas. And if you still have room, top it all with an espresso.

Especially handy for businesspeople, there is a fine selection of fresh salads, sandwiches and well-known beverages to quickly
and wisely start the day.

All'in all, if you continually complain that the Chinese taste in desserts is utterly different than yours, take joy in this locale.

Daily Treats at The Westin Tianjin - Tasty Bites of Sweetness
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Arts & Leisure Last Word|

(not) having a child

in China

Tianjin’s hospitals advise us to try again

By Mike Cormack

he queues form early at the
TChiIdren’s Hospital in Tianjin.

It's not yet 8a.m. and already
the ticket queue just to see a doctor
stretches 100 metres from the front
door. Fathers carry babies wrapped in
blankets, grandparents cling tight to
toddlers with cheeks red and roughened
by the cold, and policemen stolidly
guard the doorways. I'm here with my
wife, Shelley, a Chinese native: she has
been experiencing some complications
with her pregnancy.

China’s health system, despite the
connotations of the People’s Republic,
is almost entirely private; no “socialised
medicine” here. And although | have
health insurance through my employer,
it does not extend to my wife. Not that
it really matters at this moment - we
would still have to queue.

Eight a.m. comes and the doors open. The
policeman patiently lets in a few people
at a time, and the queue steadily snakes
forward. Desperate men rush to the front

SEP 2010 | Business Tianjin

to try to ask questions. Ten minutes after
the doors open, my wife and | are in.

The next task is to buy a ticket for a
doctor’s appointment. People are literally
running to the hatches from which these
tickets — ranging from 4 to 120 CNY
depending on the quality of the doctor
— are sold. We make our way a little more
uncertainly (it's our first time here) to a
thronging mass at one of the hatches.

Any notion of queuing has been long
gone; instead a desperate, elbow-
sharp mob strives for the attention of
the cashier. It makes closing time in a
nightclub seem civilised and decorous.
There is no point in waiting your turn
- someone will jump in ahead of you,
thrusting their note onto the desk and
asking for a ticket before the cashier
has finished attending to her previous
customer. | jostle and push my way to
the front and, thanks to some good
elbow-work gained from experience in
the Beijing subway system, eventually
procure a ticket.




We're at the Children’s Hospital to
see Dr. Li, who is reputedly one of the
best children’s doctors in the whole of
Tianjin. If you got here after 9am, say,
there would be no chance of seeing her
that day; all the tickets would be sold
out. But we make our way up to the
section where Dr Li works, and have
to wait in a small area of around 20
screw-down plastic chairs, numerous
frazzled parents and surprisingly placid
children. Shelley indicates she has a
ticket to see Dr. Li to a disinterested
nurse, who dismissively nods at the
chairs without saying a word.

Forty minutes pass. The clock strikes
nine and a nurse begins to let people
into a corridor with a half-dozen
consulting rooms, calling their names
into a microphone. Newly-arriving
adults try to wheedle their way
through, while those called head on in.
Shelley and | evidently arrived too late
for the first consultations, but only have
another 20 minutes or so before we are
called to see Dr. Li.

In China the likelihood
of high costs and the
one-child policy mean
that any birth defects
almost automatically
result in abortion.

Dr. Li is a pretty young doctor in her
early-30s, wearing a pearl necklace and
an off-white doctor’s outfit which has
obviously been through a thousand
washes. Her consulting room is Spartan
in the extreme: scuffed walls, no
medical equipment, and just a bed, a
computer and one chair for patients. |
stand as Shelley sits and describes her
case, shows the results of her scans,
and asks questions. Dr. Li has a good
bedside manner - | can tell right away,
even though | can only understand
one word in 10. She is sympathetic,
her body language expressive, and
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has a confident, helpful air about her.
She makes a pleasant contrast to the
impassive or snarling, obstructive nurses
whom we have seen thus far.

The door is open, as is usual. Mid-way
through the consultation a woman
enters and plops her baby down on
the bed. Maybe she’s tired of holding
the baby, maybe it needs it's nappy
changed, maybe she’s begging to have
her child seen too, | don’t know - in any
event, Dr. Li orders her to go back out,
and gestures for me to close the door.
| do so, and sit on the bed, attempting
to ignore the fervent, rapacious looks of
those waiting outside.

We have come to this hospital because
during a scan in our local hospital our
baby was found to have gastroschisis.
This is a condition where the stomach
has a hole in it and some of the
intestines are outside in the amniotic
fluid. Our local hospital advised us to
abort. Given that our baby (we do not
know if it is a boy or girl because doctors
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are forbidden to tell this, for fear that
parents will get rid of an unwanted girl)
is now six months into its journey to life,
and has been kicking strongly for some
months, we feel we cannot do this.

We've read as much about it as we
can from internet forums that discuss
healthcare and childcare issues in the
Beijing/Tianjin area. Gastroschisis,
when given correct care and attention,
has a high survival rate. After birth,
the intestines should be covered in a
sterile bag to let the swelling caused
by reaction to the amniotic fluid go
down, after which they can be placed
back inside and the belly stitched
up. This might take days or weeks,
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depending on the swelling and the
size of the hole.

Unfortunately in China, healthcare
is private, and combines the lengthy
queues of British NHS hospitals with the
financial imperatives of US healthcare.
In China the likelihood of high costs
and the one-child policy mean that
any birth defects almost automatically
result in abortion. The children who
are born must be perfect. While the
procedure | had read about would
be feasible in a Western hospital, it's
almost unheard of in Tianjin. Dr. Li says
that we are young and healthy — we will
have the chance to have another child.
She also advises us to have an abortion.

By this time we have seen doctors in
four different hospitals. All of them
have given the same advice. Now
our resistance is shattered. We begin
to discuss the procedure for a late
termination, Dr. Li empathetically
talking us through it. We are distraught,
but Dr. Li’s manner is consoling while
still authoritative.

A man suddenly opens the door and
begins haranguing. He gestures at us,
torrents of angry Chinese bursting from
him. Even | can understand: he’s saying
that we don’t have a child, so why are
we in there? Dr. Li does not shout at him
but gestures to my wife's enlarged belly
and requests him to leave. Anguished
and agitated, violent machismo notions
take my mind, but fortunately the man
leaves. | close the door behind him,
seeing the ravenously impatient eyes
wishing us gone. Dr. Li apologises and
continues. The Children’s Hospital does
not carry out abortions so she suggests
another, one in which we already had a
consultation. We thank her and leave.

*

At the next hospital it is approaching
11a.m. and biblical throngs of people
cascade from one side to another, here,
there and everywhere. Queues vary
between lengthy and grotesque; some
are so long that they intersect with
others, which causes some confusion
and opportunism. We manage to get
a ticket and an appointment, in spite
of various queue-jumping efforts and
shameless attempts to edge ahead
of us. Unable to communicate and
needing to protect my wife in her
hour of need, | aggressively elbow
off any interlopers and curse anyone
who goes straight to the counter. |
probably look like an idiotic foreigner,
but at this point, | don’t care. We get
an appointment. Shelley sees a doctor
who confirms the abortion and we
make our way, unguided and confused,
to the maternity wing. B
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